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NEW POLICY FOR 
U. S. OFFICERS 


Automobile Insurance Company Covers 
Personal Effects of Army and 
Navy Men 








TEXT OF THE CONTRACTS 





Rate 14% Per Cent., Minimum Premium 
$5; Covers Within Limits of 
U. S. and Canada 





Commissioned officers of the United 
States Army and Navy have experi- 
enced some difficulty in obtaining in- 
surance on their effects. To supply this 
demand the Automobile Insurance Com- 
pany, of Hartford, has prepared a per- 
sonal baggage policy which attaches 
from the time the property insured is 
taken from the residence of the in- 
sured, and continues wherever said 
property may accompany the insured 
or his family during the term of the 
policy, covering: 


(1) Any and all risks and perils of fire, 
theft, lightning, navigation and transportation, 
except as hereinafter provided, while in transit 
by or in the custody of any railroad, express, 
transfer and/or transportation company and/or 
by any steamship, steamboat or craft. 

(2) Loss or damage by fire or lightning while 
accompanying the insured on any automobile, 
or while in any hotel, club house, boarding 
house or dwelling or business building and/or 
other repository not hereinafter excepted. 

(3) Loss or damage by stranding, sinking, 
burning or collision of yacht or other craft, 
on which the insured may be as a guest at the 
time of such accident. 

(4) \Loss by theft of any entire trunk, valise 
or other shipping package from rooms occupied 
by insured, or when checked against receipt 
in any hotel, club house or boarding house, 
provided that the local police authorities are 
notified immediately on discovery of loss. 


The Company’s Liability 
The Company shall not be liable: 


(1) For loss or damage to property while in 
the residence or regular garage of the insured, 
or in any theatre or other place of public 
amusement or entertainment. 

(2) For loss or damage to any property in 
excess of the actual cash value at the time 
such loss or damage occurs. 

(3) For Joss or damage to automobiles, motor- 
cycles, animals, property specifically insured 
or property in storage or under any circum- 
stances for loss of accounts, bills, currency. 
deeds, evidence of debt, money, notes or 
securities, 

(4) For loss by pilferage of jewelry or simi- 
lar valuables, or for loss by theft of hand 
baggage in custody of insured on cars, steam- 
ships or other carriers, anything herein to the 
contrary notwithstanding. 

(5) For loss or damage by breakage unless 
such breakage is caused by fire, collision or 
derailment. 

(6) For loss or damage caused directly or in 
directly by invasion, insurrection, riot, civi 
war or commotion or military or usurped 
Power. 


The rate is 1% per cent., minimum 
$5, and the policy covers within the 
limits of the United States and Canada. 


























Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





The Largest Cash Assets of any Fire Insurance Company in 
America are Back of Every Policy Issued by “THE HOME” 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 





























Established 1809 


North British 





and Mercantile 


Entered United States 
1866 


Insurance Co. 














Policyholders protected by the entire United States assets 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 


























THE BIG FOUR | 


AGE— STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) 

All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 

MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
addressing: 

H. E. ALDRICH, Supt. of Agents 
EQUITABLE BUILDING, DES MOINES, IA. 


—_—__—— 

















1917 WAR CLAIMS OF 
BRITISH COMPANIES 


Percentage of These Claims to All 
Death Claims of Leading 





Companies 
WAR CLAIM RATIO GIVEN 
Industrial Offices Bearing a Heavy 


Burden—Generosity of the 
British Offices 


London, Eng., April 15.—The as 
sumption of war risks without any 
compensating payment in the premium 
has increased the mortality rate of the 
life insurance offices by about 15 per 
cent., but this conveys little to the aver- 
age individual of the real effect of 
such claims on the finances of the 
The chairman of the Pearl 
gave an illustration the other day which 
will bring home much better the seri- 
ous extent of the obligations which 
have to be met. 


companies. 


“Consider a life aged 25 assuring for 
£100,” he said. “The expectation of life 
is thirty-eight years—that is to say, 
we expect to pay £100 in thirty-eight 
years’ time, and we should then have 
£54 in hand to meet it. If, however, 
through the war the claim comes in 
after two years from the issue of the 
policy we have only £2 in hand, so that 
we pay thirty-six years earlier and the 
strain on the funds is £98 after two 
years instead of £46 after thirty-eight 
years.” From this it will be seen that 
the burden is no light one and that a 
solid benefit is being conferred on the 
community by the generosity of the 
offices. On the other hand, the com- 
panies, or most of them, have a shrewd 
eye to the future and expect to get full 
value in due time as they deserve to 
get for their present sacrifices. “This 
generosity on the part of all assurance 
companies,” the Pearl chairman told 
the shareholders at the last annual 
meeting, “has gone far to popularize 
insurance and has been an invaluable 
aid to our field staffs. Both the com- 
panies and their representatives are 
bound to reap a rich reward as a re 
sult of that popularity deservedly fol- 
lowing on a magnificently patriotic ac- 
tion.” 


In the table herewith is given the 1917 
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war claims of leading companies, to- 
gether with the ratio of such claims, 
calculated in all cases on an annual 
basis, to the total death payments: 


War Claims and Their Relation to 
Other Death Payments 


Ratio of war 
claims to 


1917 all claims, 

war claims. P.C. 
Be eee £13,700 42.3 
Britannic ......... 71,000 12.4 
Brit. Dawit....cceecs 2,300 2.5 
I are 33,500 20.9 
COOTEY vie cdeccwuce’s 80,900 10.6 
Clerical Med....... 40,800 11.3 
Eng. & Scot. Law.. 20,400 11.3 
Eq. and Law....... 46,600 18.8 
Legal and Gen..... 132,900 20.3 
Late Of Scot... 32,800 8.8 
Lite. & MAR..c0s0 28,200 7.6 
BO, Ds 66.0000 21,400 11.2 
Marine and G...... 26,200 29.9 
National Mut...... 40,000 18.7 
(yy 52,900 13.2 
PS. wedecdive cae 212,400 14.7 
Peet, BOs. <ccesvne 49,200 25.7 
Prudential ......... 1,507,000 26.1 
oe ce wincaneR ee 242,500 14 
Salvation Army.... 37,800 25.3 
a re 54,100 14.5 
| ee 36,800 10.6 
Oo > en 27,300 31.6 
Bost, POV. vcecesve 114,000 12.8 
Scot. Widows...... 176,500 14.9 
a ee ee 96,700 19.8 
‘West. and Genl.... 75,700 16.6 

How Claims Have Grown 


The payments in 1914 amounted to 
£473,900, equal on an annual basis to 
10 per cent. of the total death claims. 
In the next year the figure rose to 
£1,557,700 and in 1916 to £2,321,000, the 
ratio to the aggregate mortality dis- 
bursements being 11 and 15 per cent., 
respectively. The war liabilities for 
1917 so far announced amount to £3,- 
377,500, equal to 18.7 per cent. of all 
death claims and representing an in- 
crease of 27 per cent. as compared 
with 1916. Not very many offices have 
escaped a heavier toll, but among the 
fortunate oneg are the Friends’ Provi- 
dent, the British Equitable, the Legal 
and General, the London Assurance, 
the Scottish Life, the Scottish Insur- 
ance and “he University. In the first 
‘year there . *re four companies lucky 
enough to be .uite immune—the Scot- 
tish Temperance, the Sceptre, the Gen- 
eral Accident and the Profits and In- 
come, The immunity of the last persist- 
ed down to 1917, when its small death 
claims were virtually doubled by war 
risks falling in. This ratio of 50 per 
cent. is the highest yet recorded for 
last year, though beaten previously by 
the 52.3 per cent. of another company 
in 1916. The second highest in 1917 
was the 42.3 per cent. of the Abstain- 
ers and the third highest the 31.6 per 
cent. of the Scottish Life. Other of- 
fices whose proportion has exceeded in 
one of the four years the 30 per cent. 
level are the Century, the Equity and 
Law, the Scottish Insurance and the 
Legal and General. The aggregate sum 
paid by the industrial offices to date is 
now close on £5,000,000, yet the aver- 
age amount of the policy, in spite of 
this large figure, is only about £18. The 
average ordinary policy works out at 
considerable more. The mean amount 
of each war claim, for instance, met by 
the Friends’ Provident is £840, by the 
Clergy Mutual £876 and by the United 
Kingdom Temperance £420. 


~ Present Situation 


Up to this year, in spite of the heavy 
burden of war claims, no question had 
arisen as to the wish and intention of 
the companies to continue the wise and 
generous policy on which they em- 
barked in 1914. At the annual meeting 
of the Prudential, however, in Febru- 
ary the chairman made a lengthy ref- 
erence to the matter and hinted that 
the time might come when the decision 
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of his company would have to be re- 
vised. The Prudential has, of course, 
paid far more in bulk than any other 
individual office, but there are numer- 
ous companies on which relatively the 
strain is more onerous. No office could 
be expected to impair its financial 
stability in meeting these payments, 
and that contingency has certainly not 
yet arisen. The companies, especially 
the industrial undertakings, have by 
their liberal and patriotic policy in this 
matter given an enormous advertise- 
ment to the benefits of insurance, as 
we have seen the chairman of Pearl 
frankly recognizes, and they would en- 
tirely throw away a good deal of this 
advantage if they were to suddenly 
reverse their decision. Whatever they 
may be losing now they will get back 
in accumulated measure as soon as 
peace conditions prevail. The effect 
upon the general community and the 
policyholders on active service of a 
right-about-face would certainly be the 


reverse of agreeable, and such a dis- 
astrous anti-climax should be averted 
even if the assistance of the Govern- 
ment has to be invoked. No policy of 
the kind should ever have been em- 
barked on save with an inflexible de- 
termination to see it through. 





FRED E. RICHARDS DEAD 
President of Union Mutual Life, of 
Portland, a Prominent 
Maine Financier 








Fred E. Richards, president of the 
Union Mutual Life Insurance Company, 
of Portland, Maine, died in that city 
this week, following a long illness. Mr. 
Richards was for years a leader in 
financial circles. 





The Fidelity & Deposit has closed its 
London branch. 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





is DOUBLED 


and permanently disabled: 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 


1. Thereafter the Equitable will carry the insurance 
—tThe Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

8. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 
Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 








The Union Central issues 


Premium an interesting statement 
Savings comparing life insurance 
Account and savings bank  ac- 


counts, using it as a sell- 
ing point for a $5,000 endowment policy. 
The simile and argument follow: 

Life insurance companies and sav- 
ings banks each encourage the habit 
of saving and perform other valuable 
service in their particular fields. Com- 
bined they symbolize a great bank of 
thrift, because they accumulate, capi- 
talize, protect and improve at interest 
the savings that thrift makes possible. 

Thousands who to-day enjoy insur- 
ance protection, purchased their first 
policy by starting a savings account 
and many more find the savings account 
a great help in keeping their insurance 
in force. 

By opening a premium savings ac- 
cecunt and depositing one-fiftieth week- 
ly or one-twelfth monthly, of the total 
annual premiums on your life insur- 
ance you will find it easy to meet the 
premiums as they become due. In 
addition you will earn some interest 
while your premium fund is accumu- 
lating. 

The exhibit that follows illustrates 
the advantage of starting a savings ac- 
count to pay life insurance premiums, 

It will be noted that a savings ac- 
count was started on January 1. 
Monthly deposits of $15 were made 
regularly. One year after the account 
was opened the depositor had accumu- 
lated, with interest credited July and 
January 10, $197.93. He _ withdrew 
$152.25 on January 15 to purchase a 
$5,000 Union Central endowment is- 
sued at age 30, payable in 30 ‘years, 
leaving a balance of $45.68 to use for 
future emergencies or to increase the 
interest earnings on his subsequent 
years’ account. Union Central divi- 
dends, the first being $16.60, will help 
to reduce the cost of insurance, or in- 
crease the amount or help his bank 
account grow. 

The depositor by saving for one year, 
was thus enabled to create an estate 
worth $5,000, establish a bank balance 
of $45.68 and start a plan to provide 
an income for his old age. 

Why not start a savings account to 
pay your premiums or to purchase new 
or additional insurance? 





INCOME TALK 


“Whenever we give real service to 
a client, in the end it always means 
profit,” says Frank L. Wesley, General 
Agent of Columbian National Life at 
Pittsburgh. “It is so in selling a man 
income insurance. Think what it would 
mean to you in your territory if every 
death claim that had been paid there 
had been on the income plan. A check 
coming to a woman every month is 
the best advertisement for life insur- 
ance you can have. A check may come 
to her every month for forty years and 
during that period she. will talk to hun- 
dreds of people about the check she is 
receiving every month from the Colum- 
bian, and about the fact that she is free 
from trouble and worry. This means 
that you receive in your territory 
twelve times each year all the bene- 
fits and advertising that ordinarily arise 
from the payment of a death claim. On 
the other hand, a woman who has been 
left $20,000 and who has lost it through 
poor investments is not much of 4 
booster for life insurance.” 





WRITING RED CROSS WORKERS 


The Hartford “Courant” gives the 
following as the companies which are 
writing the American Red Cross work- 
ers’ life insurance: 

Prudential, Travelers, Conn. General, 
Phoenix Mutual, Penn Mutual, Equi 
table of New York, Home Life, Metro- 
politan, Guardian Life and Union 
Central. ‘ 
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Promotions By 
Equitable Society 


—_—_—— 


CHANGES IN TITLES MADE 





Fisher, Rosenfeld and Taylor, Second 
Vice-Presidents; Graham Third 
Vice-President 





The Equitable Life Assurance Society 
announces this week that the titles of 
four of the officers have been changed 
as follows: Leon O. Fisher, Henry L. 
Rosenfeld and William E. Taylor, sec- 
ond vice-presidents; and William J. Gra- 
ham, third vice-president. 


Fisher’s Career 
Leon O. Fisher, who has been third 
vice-president of the Society, is the 
chief accounting officer and has charge 
of the home office with general super- 
vision over the field force. Prior to go- 
ing with the Equitable he was a mem- 
ber of Haskins & Sells, public account- 
ants. He entered the Equitable service 
as general auditor in 1906, and was ap- 
pointed third vicekpresident in May, 
1912. At present he is in Washington 

on General Goethal’s staff. 


Rosenfeld Began as an Agent 

Henry L. Rosenfeld, who was fourth 
vice-president, began with the Society 
as an agent in Georgia in 1894. Five 
years later he was made general agent 
at Cincinnati. He was appointed in- 
spector of agents for Ohio, and became 
supervisor of agencies at the home office 
in 1903. In 1906, he was made insur- 
ance assistant to the president; in 1914 
he was elected fourth vice-president. 
He has charge of the group insurance, 
home purchase, monthly premium and 
foreign agency departments, bureau of 
re-insurance and bureau of conservation. 
He has traveled extensively, and is al- 
most as well known in Europe as here. 
Recently he has been touring the coun- 
try for the Liberty Loan. 

With Society for Years 

William BE. Taylor, second vice-presi- 
dent, is superintendent of agencies. He 
began with the Society as an agent, 
became a general agent and in 1896 
went to the home office. He is a shrewd 
judge of men and a fine type of agency 
executive. 

Started as Actuary 

William J. Graham has long been re- 
garded as one of the most brilliant 
young men in life insurance. Soon after 
leaving school he became an officer of a 
life insurance company in the South 
demonstrating unusual capabilities as 
an actuary. In subsequent years he had 
an extended experience in several divi- 
sions of life insurance, always progress- 
ing. In January, 1911, he was made 
Western superintendent of the Equit- 
able in Chicago. In 1912 he was trans- 
ferred to the home office and appointed 
superintendent of the group insurance, 
home purchase and monthly premium 
departments. His work in connection 
with the writing of the Montgomery, 
Ward & Co., Union Goodrich Rubber 
Co., Union Pacific and Standard Oil 
groups are familiar to life insurance 
men, 
Dr. Westfall Executive Vice-President 

Dr. J. V. E. Westfall, assistant to the 
president of the Equitable has been 
made executive vice-president. He won 
the degree of philosophy at the Univer- 
sity of Leipzig. 


Great interest is being shown in 
Canada in the coming New York con- 
vention of the life underwriters. 








A meeting of new men to analyze 
policy conditions is held every Thurs- 
day by the Darby A. Day agency in 
Chicago. 





Penn’s Automatic 
Conversion Policy 





ELASTICITY OF THE CONTRACT 


Form Can Be Adapted to Trust Cer- 
tificate or to Instalment 
Plan 








Supplementing the announcement of 
the new automatic conversion policy of 
the Penn Mutual Life the Company is 
now able to state that it has in prepa- 
ration an adaptation of this form to 
the trust certificate or instalment plan, 
and will be ready to issue the new trust 
certificate policy as soon as it is ap- 
proved by the several State insurance 
departments. The term insurance per- 
iod is two, three or four years, as the 
case may be, and at the end of the 
term period the policy is automatically 
converted to the ordinary life plan, but 
the sum insured during the term period, 
and also after conversion to the ordi- 
nary life plan, is payable in instal- 
ments over a certain period, say ten or 
twenty ‘years. 

This trust certificate form guarantees 
the rate on the ordinary life trust cer- 
tificate plan, contains the options of 
conversion to limited payment life or 
endowment during the term period, and 
grants the other privileges of the origi- 
nal lump sum form; it also contains 
No. 4 war clause. Although the dis- 
ability feature is not incorporated in 
this policy, it may be added at the date 
of conversion upon proper request, if 
satisfactory evidence of insurability is 
furnished at the time, 

Term Rates 


The following tabulation gives the 
term rates for certain ages, which are 
slightly lower than the corresponding 


rates on the §-year optional term trust 
certificate plan: 


2-Year 3-Year 4-Year 

term, term, term, 
Age T.C. 20 T.C. 20 T.C. 20 
ae snknes - $9.38 $9.46 $9.54 
OP satane 10.30 10.43 10.56 
OF satewee 11.83 12.04 12.27 
SO assaees 14.74 15.14 15.58 


“The advantages of the automatic con- 
version feature in avoiding re-solicita- 
tion and the execution of conversion 
papers, are rapidly coming to be appre- 
ciated by our general agents, and the 
Company is confident that they will 
find the adaptation of this feature to 
the trust certificate plan particularly 
effective in securing applications in 
cases where income insurance is de- 
sired, but where, owing to temporary 
financial conditions, the insured is in- 
clined to postpone taking out income 
insurance,” the Company says. 





CAN WRITE CHILDREN 
Wisconsin Commissioner Gives Per- 
mission to the Beavers—Rates 
Must be Adequate 





Madison, Wis., May 4.—The Beavers 
have been granted a license by Insur- 
ance Commissioner M. J. Cleary to 
write insurance upon children. 

At its session in 1916-17, the legisla- 
ture of this State passed the Whole 
Family Law. This law permits frater- 
nal benefit societies to write insurance 
upon the children of their members, 
and the Beavers is the first Wisconsin 
society to get a license under the act. 

The net table used is the one em- 
ployed by the industrial companies 
The benefits offered are the maximum 
permitted under the law, being from 
two to three times the amount paid by 
the industrial companies. 








Prudential 


| Group 
Policies Sell 








Send for Particulars of Policy 





FORREST F. DRYDEN, President 


| Because of absolute protection, low 

premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


Home Office: NEWARK, N. J. 
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Travelers Tower Will 
Be 525 Feet Tall 


SEEN FROM ALL DIRECTIONS 





Tallest Structure in New England— 
Gives Company Much New 
Floor Space 


On Sunday the Hartford “Courant” 
printed four pages, giving the first pic- 
ture of the new building of the Trav- 
elers Insurance Company, showing the 
tower. Here are some facts about the 
Travelers Tower: 

Height 525 feet. 

Tallest building in New England and 
only exceeded in this part of the world 
by the Woolworth, Metropolitan Life, 
Singer, Municipal, Bankers Trust build- 
ings in New York, and City Hall in 
Philadelphia. 

Built under the presidency of Louis 
KF. Butler; Donn Barber, architect; 
Marc Widlitz & Sons, builders. 

Granite for 34 stories, then 79 feet 
o¢ metal, 24 stories usable for business. 
Travelers Sole Occupant Except For 

Bank Space 


Sixty per cent. will be added to the 
floor space by the new building. Ex- 
cept for one bank, the Travelers is the 
sole occupant of its building. 

The tower stands on rock 386 feet 
below the street level and, its largest 
dimensions are 128 by 47 feet. It rises 
from a nine story extension of the 
original building of the Travelers, 
which stands on Main Street, Hartford. 

Work was begun in the fall of 1916 
and the rest of the present year will 
be required to complete the task, al- 
though some of the floors in the lower 
half of the addition are already being 
occupied, 

The Travelers has 2,450 employes in 
the City of Hartford and needs all the 
space in the new building. The num- 


ber of employes has grown from about 
500 in the past five years, 


Historic Site 


As Hartford is situated on low land 
beside the Connecticut River ané@ is 
surrounded by hills, the Travelers 
Tower will be a conspicuous landmark 
for people approaching the city from 
whatever direction, 

The tower marks the site of the old 
inn which made the Charter Oak 
famous. 


The Custom House tower in Boston, 
hitherto the tallest shaft in New Eng- 
land, will now suffer eclipse, it is 605 
feet to the tip. Boston has no other 
tal: buildings. 

Historical Center Churca, which 
stands directly across from the Travel- 
ers on Main Street, and appears in the 
foreground of Mr. Bailey’s picture, was 
dedicated in 1807. In the churchyard 
le Thomas Hooker, the founder of 
Hiartford, and many other earlier in- 
habitants and makers of the Constitu- 
tion of Connecticut. 


RESERVE LOAN WINS 


The case of Finlay H. Mutchler vs. 
Reserve Loan Life Insurance Company 
was tried at Columbus, Ohio, last week. 

Mutchler claimed over $200,000 for 
malicious prosecution growing out of 
his indictment by the Franklin County 
grand jury for embezzlement. 

At the close of plaintiff's evidence 
the attorneys for the Company moved 
the Court to direct a verdict in favor 
of the Company. This motion was sus- 
tained and the jury, at the direction of 
the Court, brought in a verdict in favor 
of the defendant Company. 
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Insurance Bond 
Subs. of $75,800,000 





RECORD IN THIS DISTRICT 





Life Underwriters Association of New 
York Sold About $11,000,000 
of Bonds 

The insurance division completely out- 
classed all other divisions in the Liberty 
Loan drive in this Federal Reserve dis- 
trict. Its total for the Third Loan was 
$75,800,000. The hardware and metal 
trade was second with $61,625,000; the 
mining industries third with $27,950,000. 
In the second loan the insurance sub 
scriptions were $23,000,000. 

The Life Underwriters Association of 
New York reports a total of nearly $11.- 
000,000, exclusive of the H. B. Rosen 
subscriptions. Reports up to Wednes- 
day morning of this week were $8,600,- 
000 for Manhattan and $2,000,000 for 
Brooklyn. 

These, of course, are exclusive of com 
pany subscriptions. The reports of the 
agents in New York City (Manhattan) 
for upwards of $20,000 follows: Mutual 
Life, $2,781,000; New York Life, $1,- 
663,850; Travelers, $1,517,300; Kquit- 
able, $727,550; Mutual Benefit, $609,150; 
Mutual, 


State Mutual, $203,150; Penn Mi 
$178,400; Provident L. & T., $171,200; 
New England Mutual, $134,700; John 


Hancock, $102,600; Union Central, $79,- 
600; Aetna, $71,750; Guardian, $68,550; 
Manhattan, $50,450; Connecticut Mu- 
tual, $47,150; Phoenix Mutual, $42,200; 
Massachusetts Mutual, $33,500; Fidelity 
Mutual, $29,100; Connecticut General, 
$22,500; Home Life, $21,050. 

The subscriptions for New York City, 
exclusive of Brooklyn, are reported by 
the Life Underwriters Association as 
45,670. 

Reports through the Life Underwrit 
ers Association for Brooklyn offices: 

Prudential, $1,247,750; John Hancock, 
$274,650; Equitable, $205,450; North- 
western, $95,450; Penn Mutual, $54,- 
100; New York Life, $26,300; Mutual, 
$22,250. 

The record of Harold A. Barker, of 
the Goslin agency, Prudential, was par- 
ticularly noteworthy. He secured about 
4,500 individual subscriptions. 

The staff of the Jos. D. Bookstaver 
general agency of the Travelers sold 
$94,950 of Liberty bonds in 1,376 appli- 
cations averaging $68 each. This is 
more than the amount sold in New York 
City by any other general agency of the 
Travelers. H.: Teller led the other 
agents of the Bookstaver office with 447 
applications for $25,250 and M. Ang- 
sterich was second with 160 applications 
for $8,500. 


PENNSYLVANIA FEDERATION 
Annual Meeting Being Held To-day in 
Philadelphia—-W. M. Reid 
President 





The annual meeting of the Insurance 
Federation of Pennsylvania will be held 
at the Bellevue-Stratford Hotel, Phila- 
delphia, Pa,, to-day. 

The meeting will be called to order 
at 10 o'clock and will continue all day. 
A buffet luncheon will be served at 
the hotel. President Wallace M. Reid, 
o*? Pittsburgh, Pa., will preside. Promi- 
nent insurance men of national repu- 
tation have been invited to address the 
meeting. Officers of the National 
Council of Insurance Federations will 
aiso be present and make addresses. A 


general invitation is extended to all 
insurance men to attend this import- 
ant meeting Insurance Federation 
chairmen in most of the counties of 
Pennsylvania are arranging to send 


aelegations, 


Investments of 
British Companies 





GOVERNMENT SECURITIES GROW 





Now About 40 Per Cent. of Funds 
Invested in State 
Holdings 





The following table shows the hold- 
ings of British life insurance offices in 
British State securities and the propor- 
tion to their aggregate investments 
during the decade down to 1914: 


Ratio. 
Year Amount. P.C. 
Ee rere £9,203,300 5.8 
ER Talo ad Ghee Sia ao aoa 7,939,800 4.9 
OM aaa Race od keke 8,190,300 4.8 
aa ee 8,019,000 4.4 
EN ER 7,307,500 3.8 
ERS scecah wie gaasacaiec ta 6,875,000 3.0 
are ere 6,594,700 2.6 
Se ee oe 5,767,500 2.2 
DE Secmsakared eae 5,814,800 1.9 
Sa ere eee. 6,143,800 2.1 


How the Situation has Changed 

During the last three years the situa- 
tion has altogether altered. Now that 
British Government issues return 5 and 
6 per cent., the objection of a low- 
earning capacity has disappeared, and 
patriotism and expediency combine to 
urge life offices to respond liberally to 


the appeals of the Chancellor of the 
Kxchequer. When the last loan was 
floated, in January, 1917, Mr. Bonar 


Law specially addressed the life insur- 
ance companies and invited them to 
bring their holdings of British Govern- 
ment securities up to about 25 per cent. 


of their assets. In many instances more 
than this has been done. Various cir- 
cumstances have facilitated the action 
of the offices. They had an interest in 
realizing most of their American invest- 
ments, an operation which helped to 
steady exchange, as well as to furnish 
funds for home investment. 

In 1915 the total of government sé- 
curity investments jumped to £43,421,- 
700 and in 1916 to £79,312,500, the pro- 
portions respectively being 15.6 and 
26.3 per cent. All the balance sheets 
for the past year are not yet made up, 
but enough are available to show how 
great has been the increase since the 
end of 1916. The British State security 
holdings of the offices whose reports 
have been published amount to £66,- 
500,000, an increase of 52 per cent. as 
compared with 1916 and giving an aver- 
age ratio of 40.1 per cent. to total in- 
vestments. 


The Home Mutual Life, of Topeka, 


has been merged with the American 
Life of McPherson, Kan., under the 
name of the American Home Life 
Insurance Company, headquarters at 


Topeka. I. S. Lewis, former insurance 
commissioner, was secretary of the 
company; J. N. Dolley, former bank 
commissioner, was president. 





F. W. Marsh, of the Canada Life, 
Vancouver, and president of the local 
association, has been requested to as- 
sume active charge of the Rotary Club’s 
campaign, to have a tuberculosis clinic 
established in Vancouver. 





The total insurance in force of six 
billionaire Anterican life companies on 
January 1, 1918, was $15,500,660,731. 


dent of the Cleveland Life Underwrit- 
ers’ Association. 





George Wegenast, president of the 
Mutual Life, of Ontario, is dead. 


ELECT RODDY PRESIDENT 





Equitable General Agents’ Association 
Headed by Popular South 
Carolina Man 





Atlantic City, May 9.—Equitable Life 
Assurance Society general agents met 
here this week. Officers of the Com- 
pany who came down were Messrs. Day, 
Lunger, Alexander, Wilson, Rosenfeld 
and Taylor. The general agents pres- 
ented Judge Day with a de luxe volume, 
bound in Equitable colors and contain- 
ing a photograph of each general agent 
present. On the opposite page from 
each photograph was an autographed 
letter. F 

W. J. Roddy, of Rock Hill, 8S. C., was 
elected president of the General Agents’ 
Association. He is one of the most 
popular general agents in the Society. 





Lieutenant-Commander Frederick A. 
Savage, former general agent of the 
New England Mutual Life in Baltimore, 
is now on the armored cruiser “Seattle” 
in European waters, having been trans- 
ferred to active service from Cape May. 
Mrs. Savage, who is operating the 
agency, has written more than $200,600 
in the past year, about $175,000 of it in 
the New England Mutual Life. 


W. G. Watt, the energetic superin- 
tendant of the London Life Insurance 
Co., Guelph, for the past two years, is 
leaving shortly to take an important 
position with the Continental Life In- 
surance Co., Toronto, as inspector of 
agents, and will make his home in 
Toronto. 

















| BIG WRITERS 
READ 


THE EASTERN UNDERWRITER 
Each Week for New Ideas 


DO YOU? 


Subscription $3 a Year 














_— 











Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 























HOME LIFE 
INSURANCE CO. 
(Purely Mutual) 


256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 
| 256 Broadway, New York, N. Y. 


























ZS DOOD O44 X>'0 TOON O<>T 





W. J, WILLIAMS, President 


Dec, 31, 1888 7 
1895 eee te 640 
1907 8 **"* 007 
1909 379 


1916 





THE WESTERN AND SOUTHERN LIFE INS. CO. 


The Largest Industrial Company West of The Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
Organized 1888 
COMPARATIVE RECORD—SEVEN YEAR PERIODS 

Assets Hocugones in Pores 


AGENTS WANTED IN THE PRINCIPAL CITIES OF OHIO, KEN- 
TUCKY, MICHIGAN, INDIANA, WEST VIRGINIA and WESTERN 
PENNSYLVANIA 


<INCINNATI, OHIO 


Income Policies Issued 
1889-1895 $ 1,085,067 265,931 
1896-1902 3,930,883 638,659 
1903-1909 11,312,912 839,426 
4710-1916 22,670,340 1,426,752 
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Promotions at 


Aetna Home Office 
COMPANY 





NEW OFFICERS OF 





Five Men Who Have Spent Their 
Insurance Careers With the 
Aetna Life 


Of the five new officers of the Aetna 
Life, whose election was announced af- 
ter the recent annual meeting of the 
Company, everyone has been connected 
with the Company for years, some start- 
ing as office boys. 


Assistant Secretary Adelbert J. Moody 
was educated in the South School and 
Hannum’s Business College. He en 
tered the Aetna office December 20, 


ADELBERT J. MOODY 
Assistant Secretary 


1892. For eighteen years he has had 
charge of the policy loan division 
Charles H. Symonds, assistant sec 
retary, entered the employ of the Com 
pany in May, 1868. He began in the 
policy department and went thence to 








CHARLES H. 
Assistant Secretary 


SYMONDS 


renewal, and then to the tax. His next 
change was to the agency bookkeeping 
and later he was in the cashier’s book- 
work. Mr. Symonds is a 
hephew of a former vice-president of 


keeping 


the Aetna Life, J. 'C. Webster, who re- 
tired several years ago. 

Frank W. Bidwell entered the em- 
ploy of the Aetna in August, 1879, start- 
ing as a general utility boy and soon 
was placed at work of copying letters 
and after a time was put under the 
late Thomas J. Gill, working in the 
death claims department. He has five 


children, two of his sons being in the 








FRANK W. BIDWELL 
Secretary Claim Division 
irmy, one of them, Harold F., being a 
first lieutenant of the infantry and at 


tached to the Marine Corps and in 
France, 

Robert B. English is in charge of 
the group division and as secretary of 


this has an original appointment, the 





ROBERT B. ENGLISH 
Secretary Group Division 


title being new. He was graduated 
from the Hartford high school in 1904 
and from Yale (academic) in 1908. He 
attended the Harvard and the Yale Law 
Schools for two years. In February, 
1912, he came to the Aetna, making 
his start in the claims department. 
Kenneth J. McAlpine was educated 
in the Laurel Street school and the 
Brewer School in Fairfield. He came 
to the Aetna in 1900 as office boy to 
Vice-President J. L. English and went 
into various departments, as he gained 








are higher this year than ever before. 
attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Diector of Agencies 


THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .«. 


Our 





promotion. In 1913 he entered the 
group division of the life department 





KENNETH J. McALPINE 
Field Secretary, Group Division 


and in this he has remained, becoming 
now the field secretary, his work being 
entirely in the field 


CAN RECOVER PREMIUMS 
Madison, Wis., May 1 
Court held in the case of Hannah White 
vs. the Brotherhood of Locomotive Fire 
men and Enginemen, that when the 
premiums are paid on an insurance 
policy to keep it in force even more 
than several years after the insured 
has disappeared (when he may be 
legally declared dead), that when the 
insured has been declared dead the 
premiums thus paid after the estab 
lished date of death may be recovered 
CHOSEN D. OF C. REPRESENTA. 
TIVE 
George A. Babeox has been appoint 
ed general agent for the Philadelphia 
Life in Washington, D. C He was 
formerly with the Columbian Nationa] 
Life as general agent and also with 
the Atlantic Mutual of Richmond. He 
is getting a good share of the business 
in Washington. 


PENSION MUTUAL LOSSES 

The State Supreme Court of Pennsy! 
vania, has dismissed the appeal of the 
Pension Mutual Life Insurance Com- 
pany from the decision of Court of 
Common Pleas, under which a demur- 
rer of Seth H. Whiteley and the Police 
Beneficiary Association was sustained, 
and the suit of the insurance company 
to recover upward of $590,000 insurance 
money on the lives of policemen was 
dismissed. The Supreme Court affirm 
ed the judgment of the lower court with 
out filing any opinion. 











State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 


Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. 

Additions are made to our 
agency force when the right 
men are found. 

B. H. WRIGHT, President 

D. W. CARTER, Secretary 

STEPHEN IRELAND, 
Superintendent of Agencies 





The Supreme 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 














6 


THE EASTERN 


UNDERWRITER 


May 10, 1918 





Keeping Control 
of Conversation 


AGENT MUST BE IN COMMAND 





T. A. Buckner Discusses Hardest Thing 
to Do in Selling Insurance— 
Don’t Be Sidetracked 





“What is the hardest point in selling 
a policy” was discussed in a bulletin 
to agents of the New York Life. This 
discussion was based on a confession of 
an agent who said: 

The sticking point is to get the 
prospect to sign the application. I 
can approach them all right, it isn’t 
hard to get them interested in what 
I have to say, but when it comes 
to putting their name in black and 
white at the bottom of an applica- 
tion, a great many of them balk. 

T. A. Buckner, vice-president of the 
Company, then quoted a_ successful 
writer as answering the question by 
his own experience as follows: 

“It’s a mighty good sign when a man 
hesitates to sign his name. If a pros- 
pect signs without any trouble you want 
to look out for him. He may have some 
ulterior motive for wanting the insur- 


ance. He may want it worse than the 
company will want to give it. He may 
know something about himself that 


leads him to want to get in quick—and 
you find out later after spending time 
and effort on the case that his applica 
tion is turned down. At any rate it 
is safe to be skittish of the signature 
that comes too easy. A man who agrees 
in writing to pay out annually $50 or 
$100 or more for many years without 
being thoroughly convinced that he is 
getting a good bargain is either a fool 
cr a knave. I never like to find a 
fellow who is too easy to sell. 

“It’s usually hard to get a responsible 
man to sign and I hope it always will 
be. Every one of us has enough can 
cellations and enough bother over ir 
responsible signatures. And if all one 
had to do was to ask a man to sign 
an application ’twould be so easy there'd 
be no fun in it—and no money. But 
I have a few suggestions which may 
help you to bring the good, hard-headed 
business man up to the point of ap- 
plication. 


Talk Right on Past Signing Point 


“IT believe too many talk right on 
past the signing point. I began to get 
more applications signed when I began 
to assume and take for granted, after 
having accumulated enough facts to 
make what I had to say worth while, 
that the man would sign the application 
if given the opportunity. And they do. 

“A great many writers lose applica- 
tions by not keeping command of the 
conversations themselves. 


Losing Run of Argument 


“Tyo all companies have this clause 
about dividends, or this one about dis- 
ability benefits?’ a possible buyer may 
ask, when you are in the midst of your 
argument. 

“If you stop to answer that or any 
other similar question, then the pros- 
pect will lose the run of your argument 
and most of its force. The thing to 
do when a man breaks in with almost 
any question is to say, ‘Yes, Mr. Smith, 
I'll tell you about that in just a mo- 
ment, as soon as I finish explaining 
this point. I'll give the full details 
about every clause to be in your policy.’ 

“Then keep right on with your regu 
lar talk and ten to one before you finish 
he will have entirely forgotten the ques- 
tion. The fact is that it is hard for 
any man to keep his mind concentrated 
on any one subject, and for some men 
it is almost impossible. It is the busi- 
ness of the insurance writer not only 
to keep his own mind concentrated on 
the question in hand, but to force the 
man he is trying to insure to also con- 
centrate his mind. 

“A -writer who cannot dominate and 
direct the conversation on a subject 
which he is supposed to know all about 
will not succeed in getting many ap- 
plications signed. 

“A great many signatures are lost by 
doing too much talking. It is the great- 
est art of the salesman to know when 
to seize what the scientists call the 
psychological moment for presenting 
the contract for signature. The psy- 
chological moment is that moment when 
the possible customer, influenced and 
moved by the salesman’s arguments, has 
reached the point where all possible ob- 
jections have been met or overbalanced 
by the weight of advantages presented 
to him. There is no rule for telling 
when that moment arrives. The insur- 
ance writer must determine it by study 
and by experience. 

“Once the application has been signed, 
have the medical examination take 
place if possible within an hour, or 
with the least delay possible, while the 
case is warm. Make it a rule that ex- 
aminations do not go over to the next 
day. Your duty to the applicant is 
also to see that he gets his insurance 
as soon as possible, so as to have the 
protection. 

Sums Up 

“The way to get an application signed 
is’ first to be right on the dot if you 
have an appointment (get an appoint- 
ment each time if you possibly can); 
assume that the man needs and wants 
and will take the insurance if properly 
explained, then dominate and control 
and direct the conversation until the 
psychological moment has arrived and 
the application has been presented and 
signed. 

“Then get the man examined at once 
and the policy issued and placed with- 
out waiting for a reaction, or for the 
man to become lukewarm and tired of 
his bargain.” 


“WAR DINNER” ARRANGED 


The annual meeting of the Actuarial 
Society of America will be held May 16 
and 17 at the Hotel Astor, New York. 
The Fellows and Associates will dine 
together on Thursday evening, May 16. 
I. is expected that at the dinner some 
of the members of the Society who 
are in government service will speak of 
their experiences, and that there will 
be an able speaker from outside the 
membership who has seen varied serv- 
ice at the front. It will be a “war 
dinner.” 

Examinations for Associateship and 
Fellowship will be held May 22 and 23. 





GOOD TERRITORY 


still available for 
development by the 


RIGHT AGENTS 


/iaeeuds men who can place policies as 
well as write applications, and who know 
how to be successfully active. Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison Street CHICAGO, ILL. 














NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 
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$16,966,562.65. 


Excerpts from the Financial + “rca of December 31, 1917, 
of t 


Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 


Assets, $6,186,694.37, increase 17% over 1916. 
Liabilities, $5,602,162.72. Surplus and contingent fund, $548,531.65. 
Apportioned for dividends, $263,206.57, increase 23% over 1917. 
Insurance in force, $54,193,728.00, increase 28% over 1916. 

Paid to beneficiaries and policyholders to December 31, 


1917, 


A western, mutual, annual dividend, old line company 








THE COMPANY for policyholders and agents 











Established 
1867 


3344 
9 


x 




















and their 








THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan investments 
developing the Country’s agricultural resources, 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
eneficiaries, meriting the appellation—the 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Jesse R. Clark, President. Allan Waters, Second Vice-President 








an 


of Cincinnati, O. 


The stronger the rear guard, the greater the 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 
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Business Associations 


Help men to success. 


Provident agents are associated. with a business organi- 
zation whose reputation for integrity, fair dealing 
and financial security extends over half a century. 


Write for information 


The Provident Life and Trust Company 
of Philadelphia 


Founded 1865 























THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE. COM 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 














Life Income vs. 
Funds in Trust 


A CALIFORNIA ILLUSTRATION 
Trust Creditors of California Safe 
Deposit & Trust Co. Get 
54 Per Cent. 

By J. N. FLOWERMAN 
{The recent announcement that trust cred- 
itors of the California Safe Deposit & Trust 
Company of San Francisco, which failed ten 
years ago, are about to receive the final divi- 
dend from the wrecked institution, making a 
total of but 54 1-3 per cent., should prove an 
effective argument for the sale of life income 
policies. The following article by_J. N. Flower 
man, district supervisor for the Equitable Life 
of New York at San Francisco, compares the 
advantages of the life income plan with the 
ordinary trust arrangement, and_ will doubtless 
he of interest to life agents. Every defect in 
the trust arrangement received a ‘practical dem- 
onstration in the failure of the California Safe 

Deposit & Trust.] 

The Eastern Underwriter is indebted to the 
“Underwriters’ Report” of San Francisco for 
this story. : 

Trust Agreement—Definition: A con- 
tract between two or more parties pro- 
viding a fund for the future benefit of 
a third person, or to be used at a future 
date for a given purpose. 


Parties: The party who makes that 
fund available is called the trustor, and 
the person who undertakes to carry out 
the purposes of the trust is called the 
trustee. 

Trusts—Manner of Creating: The ac- 
cepted way of creating a modern trust 
is through a trust company, or a bank- 
ing institution authorized by law to do 
a trust business. 

The Trust Fund: The trustor in or- 
der to establish a trust must deposit 
the entire amount of the fund created 
with the trustee at the time he signs 
the trust agreement. 

Expense Involved: Though a trust 
agreement will always provide for the 
principal trusted, earning the prevail- 
ing bank interest, it also provides that 
the fund will be subject to charges in 


the form of a commission to the trustee 
for his services, lawyers’ fees for draw- 
ing the agreement and other incidentals. 


The Only Safeguard 


Securing Trust Funds in Hands of 
Trustee: The only safeguard that the 
law provides in the securing of trust 
funds lies in the requirement that the 
trustee pledge certain securities with 
the State Treasurer. 

Life Income—Definition: A contract 
between an individual and a life insur- 
ance company, providing for the crea- 
tion of a fund from which the individual 
may draw a certain stipulated amount 
at given periods, at some future date, 
or with like provision for some third 
person. 

Parties: The person making the pe- 
riodical deposits towards that fund is 
called the insured, and the party receiv- 
ing the deposits is called the insurer; 
and if made for the benefit of a third 
person, the latter is known as the bene- 
ficiary. 

The Income Fund: The insured is 
only required to make periodical de- 
posits for a given period, and the en- 
tire amount of the fund is made 
immediately available with the first de- 
posit, should the insured die immediate- 
ly thereafter. 

Expense Involved: There is abso- 
lutely no expense involved in the crea- 
tion of an income trust. 

Deposits Earn Dividends: Every dol- 
lar deposited on an income contract 
fully participates in its interest earn- 
ines during the entire time that the 
contract is in force. 

Safety: The established life insur- 
ance company in its financial strength 
and resources compares favorably with 
the average trust company. 


Argument in Favor of Income Policy 


This, in brief, presents an outline of 
the principal elements that enter into 
the creation of the objects intended by 
the ordinary trust contract and the life 
income contract. To life insurance men 
these phases of financial arrangement 
should be borne in mind when talking 
income insurance. Income insurance 
presents the only feasible plan whereby 
men can have their wishes carried out 
in the event fate should interfere with 








their being present to give it personal 
direction. 

When we realize that the life of the 
average estate is only seven years, we 
have at once available the strongest 
argument to support the reason why a 
man should during his lifetime set 
apart from time to time a portion of 
his earnings towards the creation of an 
estate than cannot possibly be dissipat- 
ed. This can best be accomplished 
through the medium of income insur- 
ance. In this connection it is interest- 
ing to note the following advantages 
of income insurance over trust agree- 
ments: 


Advantage No. 1: Under a trust 
agreement the trustor must deposit with 
the trustee the entire amount intended 
by the trust, in cash, the moment the 
agreement is signed; whereas under a 
contract for life income he has a long 
period of years in which to make the 
deposits towards the creation of the ob- 
pects sought. Furthermore, with a 
trust company, the trustor is required 
to deposit a sum definite and certain, 
whereas under an income policy the en- 
tire fund mentioned in the contract is 
immediately made available should the 
insured die after making the first de- 
posit. 


Life Income Policy Requires Small 
Investment 


Advantage No. 2: A trust agreement 
involves an expense which is charged 
against the trust; whereas under a life 
income, not only is there no expense 
charged, but the deposits made parti- 
cipate in the interest earnings, which, 
if not periodically drawn, will compound 
at 3 per cent. It is well to bear in mind 
also that it is a distinct disadvantage 
for a man to withdraw a lump sum from 
his accumulated capital to create a trust 
which funds could possibly be used to 
greater advantage. 

Advantage No. 3: The most import- 
ant phase in the analysis of the two 
instrumentalities for’ the creation of a 
future money benefit is the feature of 
safety. Aside from the legal require 
ment that a trust company pledge cer- 
tain securities with the State Treas- 
urer to safeguard trust funds, there is 
nothing behind it except the trustor’s 
faith in the integrity of the personne] 
of the trust company. As to the secur- 


ities in the hands of the State Treas- 
urer, it merely means that in case a 
trust company becomes insolvent and fs 
compelled to liquidate, trustors may 
claim the right to receive on a pro rata 
basis the proceeds realized by the sale 
of those securities. In no case can it 
be expected that the sale of such se- 
curities will pay to those interested 100 
cents on the dollar. The securities usu- 
ally pledged with the State Treasurer 
for the purposes mentioned are such 
as have been purchased with the in- 
dividual trust funds, and almost always 
with the advice of the individual trustor 
and so the trustee is absolved from per- 
sonal liability if the securities do not 
prove to be “gilt edge.” 


Life Insurance Offers Absolute Safety 


With a responsible insurance com- 
pany, however, we find the feature of 
safety looms up without the haze of 
uncertainty, sometimes found in the 
trust company arrangement. It is a 
well known fact that of all financial 
institutions the life insurance company 
alone is at all times prepared to meet 
its obligations of the present and those 
that might accrue many years hence, 
even though it decided not to place an- 
other dollar’s worth of additional busi- 
ness on its books. This is made possi- 
ble because a life insurance institution 
guarantees its results based on the 
scientific law of mortality and interest 
earnings, whereas the ordinary financial 
institution only promises to do its best 
with results based on the uncertainties 
of investments. 

A good point to remember also is that 
the law reports of every State in the 
Union teem with cases where trust com- 
panies were forced to liquidate because 
of insolvency, and in many cases con- 
tested the legality of the trust agree- 
ment though drawn under their own 
supervision and by their own lawyers. 
The writer has yet to hear of a case, 
first, where a responsible insurance 
company was compelled to liquidate, and 
second, of a contest by an insurance 
company to invalidate any of its con- 
tracts in the absence of clear fraud. A 
most striking example of this can be 
found in the case tried in this State 
entitled People vs. California Safe De- 
posit & Trust Company et al., in the 
District Court of Appeal, First District, 
Cal., May 13, 1913. 





wins the confidence of the insuring public. 








The Right Place for the Right Man 


The capable and energetic man or woman who represents a company which provides 
an unexcelled policy at a low net cost is sure to succeed as a life underwriter. That 
is why our representatives everywhere are loyal, contented and enthusiastic. The rep- 
utatién of their Company for prompt and efficient service gives them a confidence which 


Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 











54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 











The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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R. U. Darby is the 
manager of the Massa 
chusetts Mutual Life 
in Baltimore. .Recently 
there was a sales meet- 
ing in his agency during which a num- 
ber of good producers made interesting 
observations on salesmanship. Of these 
talks Mr. Darby has made the follow 
ing digest: 

Mr. A.—I called on a banker who 
had refused to talk additional life in- 
surance to me, and I said, “Mr. Bank- 
er, I want to see about making a loan 
oi $50,000 of which I will get $2,500 
from you on the first installment, and 
about a year later get the second in- 
stallment of the same amount—-and 80 
on.. If a certain contingency arises 
during the first year, I will guarantee 
to return it to you with about 1,900 
per cent. interest; if that contingency 
arises the second year, I will return 
the loan to you with 900 per cent, in 
terest—and so on.” The banker then 
so'd, “But what I want to know is,— 
what is that ‘contingency’ you are talk- 
ing about?” My reply was, “That is 
just the point. It is almost impossible 
to get you to take your thoughts out of 
your line of business into my line 
that is why I have put the matter to 
you in this shape. If you pay me a 
premium of $2,500, I can get you $50,- 
000 life insurance; and the certain con 
tingency I spoke of would be your 
death. If it should occur during the 
first year, my company would return 
to you the amount you paid together 
with 1,900 per cent. interest on it.” 

Mr. B.—Know your man. Get his 
attention; talk “insure” and not “in- 
surance,” 

Mr. C.—For a large case, do not go 
on a “cold canvass.” Be posted all 
about the man you go to see. Find 
out about his resources, his liabilities, 
his family, his business, his profits. 
Get a Dun or Bradstreet report. Talk 
to him about these things. Say, “You 
are worth more to this corporation than 
their builders or their stock. You have 


R. U. Darby’s 
Selling 
Talks 


them fully insured—why not insure 
yourself?” 
Mr. D.—I phoned to a _ prominent 


doctor. He said he was too busy to 
talk insurance. I said, “Yes, I under- 
stand you are; but you are not too 
busy to consider it, so I am mailing 
you an illustration of a plan especially 
suited to your case, with an application 
blank.” The application came back 
signed. 

Mr. E.—I use the daily paper a great 
deal in canvassing. I study items in 
it, and almost every day find something 
I can use, For instance, I said to a 
man the other day, “Do you know there 
are more deaths from pneumonia in 
Baltimore than the total number of 
deaths in General Pershing’s army; and 
you may be an early victim?” I find 
that the Johns Hopkins estate is receiv- 
ing four and two-tenths per cent. on its 
invested funds less commissions and 
taxes—making its net returns less than 
four per cent. I show this to a man 
and tell him we can insure him, and 
he ‘can leave the principal of the in- 
surance with the company; we are pay- 
ing four and three-quarters per cent. on 
such items to the widow. 

Mr. F.—I call a man’s attention to 
the fact that the value of his secur- 
ities has depreciated materially, and 
tell him that, to cover this shortage 
which his wife would experience in 
event of his death now, I have a “war 
term contract” that will make this de- 
preciation up to his wife if he should 
die during the war. I remind him that 
Oscar G. Murray’s estate was worth 


ae — 


$100,000 less six months after his death 
than at his death. 

Mr. G.—-I carried a continuous month- 
ly income illustration to him and said, 
“7 do not want you to look at this pa- 
per now, but take it home with you 
and to-night after dinner, while your 
wife is upstairs attending to her usual 
domestic duties, turn off your light in 
your library for ten minutes, sit in the 
dark and try to imagine what would 
happen to ‘your family if your light 
went out,” 

a a A 


Many agency superin- 
tendents have written 
War on Sale to the field force il- 
of Insurance luminative letters on 
the effect of the war 
ov the sale of life insurance. A good 
point is made by Howard S. Sutphen, 
vice-president and manager of agencies 
of the Cleveland Life, which has come 
to this office. In his illustration Mr. 
Sutphen says: 

At first it was thought that the re- 
strictions necessarily imposed in writ- 
ing life insurance between the ages of 
21 and 31 would have a serious effect 
upon new writings. The experience, 
however, of all companies in the past 
twelve months has indicated that life 
insurance is in demand just as much 
to-day as ever. There fs a cardinal 
principle, however, which must not be 
overlooked in such a discussion. The 
demand for life insurance is primarily 
created through the initiative of the 
agent. He has practically an unre- 
stricted field. The war has brought 
out new conditions in our line as well 
as in every other line of activity. It 
is necessary to work harder to-day for 
results than a year ago. We are not 
alone in this respect. The life insur- 
ance agent in 1918 who is holding his 
own, who is writing the customary vol- 
ume of business is showing about 25 
per cent. more activity and earnest en- 
dcavor in his work than a year ago. 
Greater care is necessary in the selec- 
tion of prospects and the agent must 
discriminate and work along the lines 
of least resistance. Some agents feel 
that their activities have been greatly 
hampered, yet the men who are putting 
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Metropolitan Life Insurance Company 
Home Office Building 


THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
DOE (van osaese ateeaes 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
sit. d bree Bib bine ataae nae $791,060,002 

It stood first in the world in gain 
in Insurance in force in 1917 
is dead sevecesec es «408,749,902 

It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








uy records in 1918 are the same men 
who were putting up records in 1917 
and 1916. The producer—the man who 
works—who realizes that you can’t get 
something for nothing, will write busi- 
ness this year in just as large a vol- 
ume as in previous ‘years. 

The writer was talking a day or so 
ago to a man who is engaged in another 
line of work and who was bemoaning 
the fact that his particular business 
was hard hit by the war. In his case 
he could not secure the goods neces- 
sary to the conduct of his business 
The writer asked him, “What about 
life insurance, and the effect the war 
would have on that?” Now get his 
reply, “Oh,” he said, “You have some- 
thing to sell—you have your product to 
deliver—you are not curtailed through 
shortage of your goods.” He hit the 
nail right on the head. While certain 
lines of industry may be held up due 
to a shortage in manufacturing, etc., 
the sale of life insurance from that 
standpoint is unlimited, which brings 
us: right back again where we started— 
the disposition of the agent and the 
amount of intelligently directed work 
that he puts into his campaign. Thé 











York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 


Seventy-five Years Ago 








surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


On the first of February, 1843, The Mutual Life of New 








For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


shine Lae , os ea ae 


AMEN TST oe Te 

















life insurance agent to-day represents 
a business where there is no shortage 
in what he has to sell. In addition the 
severnment has officially endorsed it. 
but the life insurance agent, like every 
other salesman, must consider the 
changed conditions and must work 
with an eye to the new phases of 
business life which surround him 
Mechanics are making more money to- 
day than ever. Farmers were nevi r 
better off. In many lines the present 
ecnditions have brought increased rey 
enue, and the life insurance agent if he 
persists in his work is bound to gel] 
his share of the business. 


IF INSURED GOES TO WAR 


Ruling Reyarding Applications For De- 
ferred Survivorship Annuities By 
Mutual Benefit Life 


In the future the Mutual Benefit will 
consider applications for deferred sur- 
vivorship annuities to be issued with 
war clause corresponding to the clause 
now in use for insurance in excess of 
$5,000 on the lives of those within the 
military ages. Accompanying the ap- 
plication should be an amendment of 
application reading as follows: “I un- 
derstand and agree that any bond is- 
sued upon my application or any 
amendment thereto shall be subject to 
the following provisions: If within five 
years from the date‘of this bond the 
insured shall engage in any military or 
naval service in time of war, the lia- 
bility of the Company in the event of 
the death of the insured while so en- 
gaged, or within six months thereafter, 
if the annuitant survives the insured, 
will be limited to the return in the sum 
ot the premiums paid hereon.” 

The deferred survivorship annuity 
bond will be subject to the foregoing 
provision if a war clause would be at- 
tached to a policy of insurance issued 
on the same life. 

The Company’s rules’ regarding 
changes of plan have also been modi- 
fied, so that hereafter a change of plan 
will be considered where the amount 
involved is in excess of $25 per thou- 
sand, so long as the insured was more 
than thirty-one years of age on the 
fifth of June, 1917, and has not engaged 
and has no intention of engaging in 
military or naval service, or Red Cross, 
or similar work. 
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CRYER’S TRAGIC DEATH 


Former Agency Secretary of 
Philadelphia Life Victim 
of Aeroplane Accident 
in Texas 





E. D. Cryer, former agency secretary 
of the Philadelphia Life, met death at 
Cedar Falls, Texas, a few days ago. 
An accident happened to his aeroplane. 
The machine, in flames, fell 150 feet 
and when Cryer’s body was discovered 
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it was found burned beyond recogni- 
tion. 


Cryer had been on the aviation field 
for some months and was regarded as 
an expert flyer. The body was taken 
to Philadelphia for burial. 


CLAIM MEN HOLD MEETING 





Various Uses of Statistics Explained 
By H. P. Stedman of Ocean 
Accident 





H. P. Stedman, of the statistical depart- 
ment of the Ocean Accident & Guaran- 
tee, addressed the New York Claim Asso- 
ciation at its meeting last week on the 
various uses of claim statistics. He 
said in the course of his talk that one 
of the most important duties of the 
claim department is to estimate the 
probable cost of claims and suits, be- 
cause the outstanding losses are used 
in preparing practically all statements 
of a company. He explained the meth- 
od of.obtaining the profit and loss and 
showed how either under- or over-esti- 
mating will result in a loss to the com- 
pany. He took the position that it is 
safer to estimate individual cases than 
to estimate from experience. Outstand- 
ing estimates are also used, in making 
up the experience on individual risks. 
If estimated too high, good risks may 
be lost, and if too low, poor business 
may be retained. 

Claim statistics also furnish the guide 
to rates in certain States on certain 
classes of industry and also supply in- 





PROFESSIONAL MAN’S 
STOCK IN TRADE 


By Clarence H. Dunning in 
“Aetna’s Agency Edition” 














He spends the usual time in grade 
and high schools and college. 

His parents spend at least $500 a 
year for 20 years, or until he is twenty, 
their investment in him at that time 
being $10,000. 

His college education will cost at 
least $5,000. 

He starts practice, and for the first 
year he usually waits for the business 
to come in. He is at times discouraged, 
but hopes in time to work his income 
up to $5,000 per annum. 

He is now on his own feet and get- 
ting an education for himself at his 
own expense. He has learned a lot of 
theories in the past twerity-five years 
and is now putting them into active 
use. He is completing his education. 

If he had been able to start out with 
the acquaintance, skill and experience 
that he will have at thirty-five, he would 
have been able to earn at the start 
what he will make at the end of ten 
years’ practice. The difference in his 
earning power at 25 and at 35 repre- 
sents the cost to him of acquiring skill 
and experience enough to make his 
services worth $5,000 a year. 

His stock in trade is his skill 
knowledge—clientele. It will cost him 
as follows: 


ist year he practices he earns $1,000 
instead of $5,000; the difference, $4,000. 

2nd year he practices he earns $1,500 
instead of $5,000; the difference, $3,500. 

3rd year he practices he earns $2,000 
instead of $5,000; the difference, $3,000. 
4th year he practices he earns $2,250 
instead of $5,000; the difference, $2,750. 
5th year he practices he earns $2,500 
instead of $5,000; the difference, $2,500. 
6th year he practices he earns $3,000 
instead of $5,000; the difference, $2,000. 
7th year he practices he earns $3,500 
instead of $5,000; the difference, $1,500. 

Sth year he practices he earns $4,000 
instead of $5,000; the difference, $1,000. 

9th year he practices he earns $4,500 
instead of $5,000; the difference, $500. 

10th year he practices he earns 
$5,000. 

The total of all these sums repre- 
sents what it has cost him and cost 
Lis parents for his education. It reaches 
a total of $87,750. 

If he earns $5,000 a year, he is earn- 
ing approximately 14 per cent. on the 
investment. If he owns property earn- 
ing 4 per cent. he insures it, whereas 
given health and the use of his hands, 
feet, eyes and brain he can replace 
any such property, but if he loses 
lands, eyes, or feet he is through and 
if incapacitated by accident or illness 
his earning power is at a standstill. 
He has but to think this over and he 
will convince himself of his own in- 
adequacy to meet the emergency when 
it arises. 


formation by which the company may 
know its profit or loss by year of issue 
in any State. Experience is also fur- 
nished to obtain the proper rate for 
each city if desired. 

Permanent-total injuries shall mean 
injuries conclusively presumed by law 
or judicially determined by courts and 
industrial accident boards to constitute 
permanent-total disability. In some 
cases it is often impossible to predeter- 
mine whether the injury will result in 
temporary-total or permanent-total dis- 
ability. The case is for the time being 
designated as temporary-total, the es- 
timate being based on permanent-total. 
It may be treated as such until the ex- 
piration of the maximum period of 
temporary-total, when upon completion 
of last payment under same, it should 
be treated as permanent-total. 





THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 











Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 


BED cccccccgscccccccocccceoeepeoeccoeeceece ceccceccccceesecceeseesccocccceseee $ 16,560,439.04 
EAREUNED cepdtoccvecsivedodvoscccseudsscessoceccocccccccecesscbsoocesesecoscccees 14,343,626.28 
Capltal and BaleWescccevecssccccvesecsscesecssscoccccccscccccccsssonseccccecces 2,216,812.76 
SRUROGMOS GR Wee ckscecesucverscoccgsoscnene ues cocesvcesccucessaecdéeonccosonses 131,790,562.00 
Payments to Policyholders since Organization  ........cccscccseeseeeceeses 19,612,616.08 
TG GAGE TS TURP MS BONG sevcscccceccccsccscccesceccescevessees 1,500,000.00 annually 

GOOD TERRITORY FOR LIVE AGENTS 
— 














15,000 PEOPLE 


‘ Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” This DIRECT LEAD 
SERVICE helped to make 1917 the best year in Fidelity’s history. 


AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 


Insurance in force over Walter LeMar Talbot, 
$142,000,000 President 








THE UNITED STATES LIFE INSURANCE COMPANY 


1850 IN THE CITY OF NEW YORK 1914 
ISSUES GUARANTEED CONTRACTS 
Good men, whether experienced in fe insurance or not, may make direct contracts with thie 
Company, for a limited territory if desired, and secure for themselves, in addition to first year’s com 
migsion, a renewal interest inguring an income for the future. Address the Company at ite Home 


Office, 277 Broadway. New York City. 
JOHN P. MUNN, M. D., President 
FINANCE CLARENCE H. KEASEY, Pres. Tithe Guarantee and Trust Co 
COMMITTEE (WILLIAM H, PORTER, Ranker EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 

‘*TIt is noteworthy that this Company was organized without any promotion expenses,*’ 

**T beg to report further that I find the Company in excellent financial condition,” 


**The volume of its business has steadily increased, its surplus is growing rapidly ana 
its funds are being carefully conserved under expert supervision."’ 


Home Office, DALLAS, TEXAS 








PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

Address, PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 














Security Mutual Life Insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned ond is pub- 
Nshed every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 





Secretary. The address of the officers is 
the office of this newspaper. Telephone 
2497 John. 17 


Subscription Price $3.00 a year. Single 


copies, 25 cents. 


Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office of New 
York, N. Y., under the act of Congress 
of March 3, 1879. 





THE YEAR IN FIRE PROTECTION 

That the National Fire Protection As- 
sociation is accomplishing a _ vast 
amount of constructive work becomes 
evident to any person who attends a 
meeting such as the Association held 
this week in Chicago. Its activities ex- 
tend even to conservation of life and 
one therefore finds the organization 
working for a standard on methods of 
establishing the number of persons that, 
with reasonable safety, may be permit 
ted in buildings of various types of con- 
struction and occupancy. The commit- 
tee on safety to life recommended that 
the method of establishing the number 
of persons, as referred to, be applied, 
for the present at least, only to factory 
buildings. The committee hopes later 
to present recommendations for other 
buildings. Another important commit- 
tee report was on occupancy classifi- 
cation, which the committee recom- 
mends, should be separated into three 
hazards; low, moderate and high. This 
is of importance to students of fire in- 
surance rating. 

In a paper on the public services per- 
formed by the National Board in war 
time, W. E. Mallalieu, manager of that 
organization, referred to the _ sgsplen- 
did work performed by the National 
Board and individual companies in sup- 
plying the Government with informa- 
tion not obtainable elsewhere, and what 
is being done in keeping down fire 
losses on Government property. Refer- 
ring to fire prevention generally, Mr. 
Mallalieu said: “If systematic efforts, 
wisely planned, and patiently employed, 
might have an ultimate effect in alter- 
ing the consciousness of the American 
people with respect to their great weak: 
ness of habitual carelessness, its effect 
would be by no means limited to the 
single matter of fire waste. Its value 
would be seen in countless desirable 
ways. We firmly believe that this is 
feasible. * * * If we will but plant our 
foundations deep enough, a permanent 
structure can be erected. That struc- 
ture—the America of the future—should 
not be left to form itself in the old hap- 
hazard way.” 


In the report of the committee on 
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protection of openings in walls and par- 
titions, are recommendations for a 
change in relation to automatic fire 
doors. The amended rules call atten- 
tion to conditions under which the 
quick-operating and less sensitive auto- 
matic door closing devices should be 
used and show sufficient distinction be- 
tween the conditions for the two de- 
vices to enable anyone in authority to 
call for a proper kind of door closer. 


The committee on tanks placed par- 
ticular stress upon the necessity for 
great care to prevent freezing at the 
point of where the draw-off pipe con- 
nects with the take-off or discharge 
pipe, by installing extra frost proofing 
at this point. The end of the discharge 
pipe should not be exposed to the 
weather. Proposed specifications are 
submitted for scuppers. 

One of the most important commit- 
tee reports presented was that on uses 
of wood in building construction. The 
report contains a new standard for mill 
construction to supersede the existing 
one, which, although excellent in ways, 
gradually has become out of date, and 
it was necessary to revise It. The new 
features deal mostly with the subject 
of decay of wood and how to avoid that, 
and with the strength of timber and 
how to calculate it. 

Naturally, the report of the commit- 
tee on explosives and combustibles at- 
tracted attention. The regulations for 
acetvlene are now in proof form and the 
National Board has requested that cer- 
tain features be decided upon at an 
early date to permit these being Issued 
to the public. The suggested modifi- 
cations and additions relate to dissolved 
acetylene under pressure for welding; 
regulations for household use of kero- 
sene and fuel ofl and kerosene and fuel 
oil for lighting, heating and cooking: 
regulation for production, storage and 
handling of motion picture film. 

As to storage. it was recommended 
that no film vault shall exceed 750 cu- 
hic feet In interior capacity. nor shal! 
storage space be nrovided in any vault 
for more than 10.000 pounds of film. 
Suevestion is made for a pilot light to 
indicate on the outside of the vault 
whether the vault lights are on or off. 
Another that the 
outlet of each vent shall nreferahly face 
on a street. court. or other clear snace 
eivine a Afetanee of at least AO feet 


recommendation is 


ta unnrotected windows. Tn snectal haz- 
ordona. loeations or where the snrink- 
installation is not of the hichest 


lar 


order the insnection devartment having 
yinrisdiction mav reanire the outlet of 


the vent to be located at a point above 
the roof. 

Film storage eabinets holding over 
fifty nounds of film or within ten feet 
af anv other cabinet must be enuinned 
with at least one automatic svrinkler 
far each 300 pounds of film canacitv. 
As to heating the recommendation is 
that artificial heating permitted in room 
where film is handled or kept may be 
direct or indirect, but only low pres- 
sure steam not exceeding 5 pounds, or 
hot water, will be permitted and all 
heating apparatus shall be in a separ- 
ate room. Gas stoves and electric heat- 
ers are prohibited, 








EDWARD E. IKIER 


Edward E. Ikier, for the past five 
years special agent in New Jersey for 
the North British & Mercantile and the 
Commonwealth, has been made New 
Jersey State agent for the New Bruns- 
wick, New Jersey and United British 
insurance companies. He will make his 
headquarters at 40 Clinton Street, New- 
ark, and will begin his new connection 
about July 1. Mr. Ikier has been with 
the North British & Mercantile for 
about twenty years. He started as an 
office boy then had experience in the 
underwriting department. In his capa- 
city of special agent, Mr. Ikier has be- 
come one of the best known insurance 
men in the State. He enjoys a repu- 
tation as a good adjuster. 

+ * * 


Thompson Derr & Bros. Co., of 
Wilkes-Barre, Pa., the leading insurance 
agency in that part of the State, cele- 
brated its sixtieth anniversary a few 
days ago with a dinner in the Wilkes- 
Barre Country Club. Two members of 
the firm, William H. Carter and F. E. 
Parkhurst, Jr., are in the United States 
Service. Thompson Derr came _ to 
Wilkes-Barre in 1858 and started an 


agency. In 1862 his brother, Henry H., 
was taken into the firm. Another 
brother, Andrew F., also joined the 


firm. The use by the Navy of anthra- 
cite coal gave Wilkes-Barre a boom and 
the agency grew along with the coal 
industry, the insurance on much of 
which it controlled. The present head 
of the agency is F. E. Parkhurst. This 
agency has turned out many insurance 
men, including some very capable spe- 
cial agents. 





This year the committee on fire-re- 
sistive construction has made notable 
progress in harmonizing the views of 
national organizations interested in this 
work. Twelve organizations were 
brought together to agree on standards. 
The membership of the two original 
committees, together with the represen- 
tatives of these organizations, formed 
a group of qualified technical experts 
which include the majority of this class 
in the country. It was agreed that fire- 
resistive materials and construction 
should be classified into three or more 
grades based upon the degree of pro- 
tection which they would afford when 
measured by a fire test conducted in 
accordance with a standard time curve. 
In place of full, partial and temporary 











THE HUMAN SIDE OF INSURANCE 




















F. J. T. STEWART 


F. J. T. Stewart, superintendent of 
the Survey and Electrical Bureau, of 
the New York Board of Fire Underwrit- 
ers, who was elected president of the 
National Fire Protection Association at 
the annual meeting in Chicago this 
week, has for years been regarded as an 
authority on engineering and protection 
matters. His early training was with 
the Continental. 

ok ok * 

J. L. Whitlock, of the Glens Falls, 
who retires from half a century of ac- 
tive service on June 1, going to Chi- 
cago where he will make his home, 
has written a valedictory to the agency 
force, informing them of the event. 
In some Company minutes adopted 
unanimously the board of directors pay 
a tribute to Mr. Whitlock’s thirty-seven 
years of work for the Glens Falls, and 
says: “He has, indeed, been an influ- 
er.tial factor in the progressive history 
of the Glens Falls and his name will 


continue to be associated with those 
representing long and valued service 
for the Company. We assure Mr. Whit- 
lock of our sincere good will and cor- 


dial best wishes for long and felicitous 
enjoyment of the relief from business 
cares and responsibiiity with which he 
has chosen to favor his future years.” 

Mr. Whitlock has for years been man- 
ager of the Western department of the 
Company. 

* * © 

Miles M. Dawson, actuary, has filed 
his report on the Pennsylvania State 
Fund. The books of the fund show that 
the reserve increased from $68,048 in 
1916 to $140,707 at the end of 1917. The 
fund’s assets in 1916 were $711,519. At 
the close of business in 1917 the assets 
were $1,058,770.96. The fund’s total 
surplus at the end of 1917 was $557,- 
518, an increase of approximately $400,- 
000. o:-s ® 

Benjamin Rush, president of the In- 
surance Company of North America, is 
devoting part of his time to work for 
the Government in Washington in con- 
nection with the War Risk Bureau. 








protection, the terms four-hour, two- 
hour and one-hour protection are sug- 
gested. Recommendations on emergency 
housing were also made. This refers 
specifically to meeting the war emer- 
gency situation. 
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FIRE INSURANCE DEPARTMENT 











Want Company Pool 
To Cover War Plants 


HOW TO GET COVERAGE 





Agents Think Compensation Companies 
Proved Pro-Rate Line Proposition 
Practical 
The market on certain classes of 
hazardous risks, particularly munition 
plants, is not large enough at the pres- 
ent time to take care of the insured 
where co-insurance clause is mandatory. 
In order to relieve the situation a move- 
ment has been started—originating in 
local agency circles—which aims to 
gather fire companies together into a 
pool whereby each company will take 
a small line which in the aggregate 
would furnish the amount of insurance 

required. 
Idea Works in Compensation Insurance 

This is along the same line as the 
plan being operated in compensation in- 
surance under the name of the Asso- 
ciated Companies. Owners of plants 
making war supplies had compiained 
that they were unable to procure com- 
pensation insurance because of prohib- 
ited lists in the casualty head offices. 
As a result agents complained to com- 
panies, with the result that a pool of 
about ten companies was formed to 
handle this extra hazardous business. 

Agents say that rates on the extra 
hazardous plants are high with loading 
plants in particular, rated in New Jer- 
sey (to cite one State), at several times 
the original rates, and they maintain 
it is reasonable to expect that the un- 
derwriting of these risks through a pool 
would afford a company a chance for a 
satisfactory profit. 

The present attitude of a great many 
companies in flatly refusing to consider 
lines upon these classes is causing con- 
siderable unrest among the insurers, 
and it is hoped by those interested as 
brokers or agents in connection with 
these risks that they will soon be able 
to be in a position to furnish their 
clients the necessary coverage. 

Other Angles 

Another side of this question is that 
the Government in some cases has de- 
cided to protect certain manufacturers 
with the result that existing insurance 
has been cancelled. 

There is the peril of this developing 
into an entering wedge which might 
result in other less hazardous classes 
being lost to the insurance companies. 

This is a live question and should be 
handled by the companies at once. 

Another angle is that a large volume 
of premiums on this business is now 
going to Lloyds, and a fire companies’ 
pool would bring this back. 


Endorses Idea 
That the conference or pool idea will 
be approved by some underwriters is 
shown in the following statement given 
The Eastern Underwriter by B. C. Scud- 
der, of the North River: 


Ammunition plants furnish a class of insur 
ince that is bei ing wr tte n sparingly by the 
insurance companies as a w hole and absolutely 
prohibited by many. Unl ess there is more 
co-operation and liberality shor wn in writing 
this class, danger is ahead. 

These are patriotic days and ammunition 
lant are manufacturing commodities that 


British gy 
Given on Russia 





INSURANCE COMPANIES INTACT 


Managers Refuse to Be Alarmed and 
Are Holding on to Connections 
in That Country 








A United States manager of foreign 
companies, located in New York, has 
received a communication from English 
representatives, concerning the anxiety 
shown in connection with the Russian 
companies, in which they mention that 
managers in the United States should 
adopt the point of view of the British 
Managers who have had a long ex- 
perience, with foreign insurance com- 
panies and have been through periods 
of disturbance not’ incomparable with 
the present conditions. The British 
managers say that although a few 
of the British~managers have given 
notice, as a tentative measure, to some 
of their Russian companies, the worst 
theycontemplate is not an entire ces- 
sation but a small curtailment of rela- 
tions and, in fact, they say they are al- 
most eagerly seeking for sufficient ex- 
cuse to either withdraw the notices or 
prolong them. They say the advices 
they receive are that Russia proper is 
quietly concentrating. 

Companies Unharmed 

They also mention that it might be 
instructive for the managers in New 
York to know, as they know, that the 
movement against the Russian banks 
has collapsed, while the Russian insur- 
ance companies are untouched. They 
advise that the companies represent a 
very intangible proposition to attack, 
and, moreover, they are indispensable. 
They mention that it is just a question 
o* home office assets being cut off for 
a limited period, and since it has been 
the policy of the American Government 
and the American insurance companies 
to look upon deposits in the United 
States as all that really counted, they 
do not see any reason for the present 
anxiety so long as the companies have 
sufficient assets in this country. 

They further mention that some of 
the British companies have declared 
they are not going to be alarmed and 
are not going to part with their 
Russian connections unless absolutely 
forced to. 

The American Eagle on May 14 will 
establish a Western department. It 
will be in charge of Alfred Stinson, sec- 
retary. 


vill undoubtedly greatly assist us in winning 
the war. Why should their and our interests 
not be properly protected by safe coverage? 
Unless some concerted action is taken before 
long, some one of these large ammunition 
manufacturers is going to call on the Govern- 
ment for protection. If the Government should 
happen to take over this form of insurance, 
none of us know when we may have Federal 
»wnership of fire insurance. 

It seems that our self interest and patriotism 
hould prompt us to take some action in pro- 
tecting this class. Surely there must be some 
rate and supervision of these plants that 
could ‘be worked out to write this insurance 
at a fair profit. As a suggestion, why not 
form an ammunition confcrence, similar to 
war covet, explosion, tornado, automobile, 
sprinkler leakage and oth ers. 

This subject is worthy of sincere considera 
tion and let us grab the bull by the horns 
before we have reasons for regret. 
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Hive Insurance Co. Utd. 


OF LIVERPOOL, ENGLAND. 
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THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 | 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 





FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
JETNA LIFE INSURANCE CO. 
JETNA CASUALTY & SURETY CO. 
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THE 


WILLIAM H. KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO, OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. IL 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, NW. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 









NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


‘ CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 







ene eeccrece $357,318.58 


63,479.83 Surplus ........, 96,379.07 













OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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REFUSED TO PAY FINES 
Four Companies No Longer Members of 
the Suburban Fire Insurance 
Exchange 

The Scottish Union & National, Fire- 
men’s of Newark, Insurance Company of 
State of Pennsylvania and Stuyvesant 
are no longer members of the Suburban 
Fire Insurance Exchange. The situa- 
tion is an interesting one. 

According to members of the Ex- 
change these companies had been no- 
tified to make corrections on dailies, 
and when they did not do s0 were 
fined. They refused to pay the fines. 
The Deviation Committee of the Ex 
change then took the position that if 
the fines were not paid the members of 
the committee would resign if the com 
panies’ memberships were continued. 
The Exchange stood by the Deviation 
Committee. 

The situation is somewhat complicat- 
ed owing to affiliations of the four 
companies. 


REPLIES TO APPRAISER 


Atlantic City Man Backs Up His As- 
sertions With Offer of 
Cash 





Albert C. Stephany, of Atlantic City, 
has replied to Mercantile Appraiser 
Isador Schmeidler, who has been mak- 
ing charges of extortionate and unscien- 
tific rate making against the fire in- 
surance companies. Mr. Stephany says 
to the appraiser: “I will pay $100 in 
your name to any charitable institution 
which you designate, if ‘you will pro- 
duce within three months, a more equi- 
table, more fair and more _ practical 
system as a whole than the present 
rating system in New Jersey that will 
leave companies a reasonable average 
of profit, for I am deeply interested in 
the public: welfare.” 





WAR RISK REPORT 


A favorable report on the bill to 
amend the war risk insurance law by 
providing for the insurance of vessels 


and cargoes and crews under friendly 
foreign flags, permitting the Secretary 


of the Treasury to compromise disputed 
claims, and extending the life of the 
Bureau, in so far as the division of 


marine insurance is affected, until the 
end of the war, has been rendered by 
the House Committee on Foreign and 
Interstate Commerce, with the recom- 
mendation that the suggestion of the 
Treasury ‘Department be followed and 
the measure enacted into law without 
delay. 

J. A. Kelsey, former United States 
manager of the Aachen & Munich, has 
been appointed managing fire under- 
writer of the Tokio Marine & Fire, the 
fire end of which will be managed by 
Johnson & Higgins, Appleton & Cox 
having the marine end. 





The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, M.\SS. 


AGENCIES 


5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass. 
1216 Lytton Building, Chicago, Ill. 
335 Wabash Building, Pittsbu Pe 
91s Postal Building, San Francisco, 
304 Central Buildin Seattle, Wwaae 
Utica Fire Alarm ‘Felegraph Co., 
Utica, N. Y. 
Northern Electric Company Limited, 
Montreal, Canada. 
General Fire Appliances Co., Ltd., 
Joh annesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, 
1060 Calle Rioja, 


Panama 
F. 'P Danforth, 
Rosario 








de Santa Fe, Argentine Republic 


CONTINUES PRESENT OFFICERS 
Executive Committee of Insurance So- 
ciety of New York Takes Action 
—May Admit Women 


At a luncheon meeting of the execu- 
tive committee of the Insurance Society 
of New York held at the Drug & Chem- 
ical Club on Wednesday, it was decided 
to re-nominate the present officers of 
the Society and the members of the 
executive committee whose terms are 
expiring. The officers are T. A. Ralston, 
sub-manager of the Northern of Lon- 
don, president; Chas. H. Holland, man- 
ager of the Royal Indemnity, vice-presi- 
dent; Edmund Dwight, of Dwight & 
Hilles, vice-president; John A. Eckert, 
of John A. Eckert & Co., vice-president; 
J. L. Parsons, vice-president of the 
North River, vice-president, and E. R. 
Hardy, of the New York Fire Insurance 
Exchange, secretary and treasurer. The 
members of the executive committee, 
who are nominated for re-election are 
J. S. Van Riper, branch secretary of 
the Norwich Union; H. B. Churchill, 
assistant secretary of the Great Amer- 


ican, and R. P. Barbour, secretary of 
the North British & Mercantile. 
The executive committee also con- 


sidered a proposal to admit women to 
the Society either on an associate or a 
full membership basis and a committee 
was appointed to report on this subject 
at the next meeting of the executive 
committee. 


Great American 


Insurance Company 


New York 


INCORPORATED ~ 1872 


STATEMENT JANUARY 1.1917 


CAPITAL 


$2,000,000 


RESERVE FOR ALL OTHER LIABILITIES 


16,954,055 — 


NET 634 


10,759.422 
ss7vTharT 


HOME OFFICE No. 1 LIBERTY ST. 
NEW YORK CITY 


CHARLES G. SMITH JESSE E. WHITE 


PRESIDENT VICE PRESIDENT 
EDWIN M. CRAGIN ALEXANDER R. PHILLIPS 
SECRETARY ASST. SECRETARY 


NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 


___ CAPITAL FIRE OF'N. H. 
PERCY B. DUTTON, Manager, ROCHESTER 











SCHAEFER & SHEVLIN 


100 William Street GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | SERVICE 80 MAIDEN LANE 
NEWARK | EW YORK 
Phone Market 6536 FIRST shuns John 4560 

















Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 














Just 2 
“insurance || THE HANOVER 
Man”— FIRE INSURANCE COMPANY 
the open sesame Incorporated 1852 


to every courtesy 


Bs The real strength of an insurance com 
within our power. 


eave is in the conservatism of its man 

ement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 








Room with de- 

tached bath $150 | | a sBNOME aRrERED, Spectr, 

Private bath $2.50 WILLIAM ornis OW Awe Sec'y 
and $3.00 HOME OFFICE 


BREVOO RT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 


Hanover Bldg., 34 Pine St. 
NEW YORK 
HOWIE & CAIN, General Agents 


Metropolitan District 
too WILLIAM STREET, NEW YORE 




















307 FOURTH AVENUE 


LOGUE BROS. & CO. Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 


ALL LINES 





CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 


rMBeitLA Dei.rwta 





SATISFACTION 
SEAVICE 


ALL LINES 





PHILADELPHIA, PA. 


PENNSYLVANIA _ 


NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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Promotions by North 
British and Mercantile 


Messrs. Young, Perkins, Alley. Cairns and Case Made Assistant AT 
: THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 


Managers; R. P. Barbour, Secretary 


AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 














United States Manager E. G. Rich- 
ards, of the North British & Mercan- 
tile, announced this week that owing 
to the illness of Assistant Manager 
Hastings a re-arrangement had been 
made of the official staff and these pro- 
motions had been made: 

As assistant managers, William P. 
Young, Charles R. Perkins, Walter S. 
Alley, Edward T. Cairns, Charles E. 
Case; as secretary, Robert P. Barbour. 

William Paulin Young entered the 
insurance business in June, 1884, as an 
employé of the Continental. In Janu- 





TOP ROW: R. P. BARBOUR, E. T. 
BOTTOM ROW: C. E. 


ary, 1889, he resigned to accept a posi 
tion with the Guardian Assurance Co. 
of England in its New York office. When 
the retirement of that Company from 
the United States in June, 1894, was ar- 
ranged, he remained assisting in wind- 
ing up its affairs until November of 
the same year, when he accepted the 
position of special agent of the North 
British & Mercantile in New Jersey. 
Afterwards he was placed in charge of 
the middle field in the New York office. 
In 1902 he was appointed general agent 
of the Company in charge of the Metro- 
politan department. In 1911 was ap- 
pointed deputy assistant manager of 
the Company. In March of the present 


CAIRNS, C. R. PERKINS, W. P. YOUNG 


year he was elected president of the 
New York Fire Insurance Exchange. 
C. R. Perkins started his insurance 
career about thirty-five years ago as a 
file clerk in the office of the Liverpool 
& London & Globe. After about five 
years’ service with that Company he 
went to the Phoenix of London as as- 
sistant counter man and from there was 
graduated into the agency department, 
finally becoming assistant general agent 
of the Company. When the Magdeburg 
of Germany entered this country he 
became superintendent of agencies for 











WADE ROBINSON & CO. , nc. 


MANAGERS 
Merchant Marine House New York City 


South William and Beaver Streets 








{of Liverpool, England] 


1853 Sixty-Fifth Year 1918 


FARMERS’ 
Fire Insurance 
Company 


YORK, PENNSYLVANIA 


CASE, W. 8S. ALLEY 


the entire United States for that Com- 
pany, being also assistant secretary of 
the Magdeburg of New York. When that 
Company retired from this country he 
went with the North British & Mercan- 
tile, becoming Eastern general agent, 
and in April, 1911, he was made deputy 
assistant manager of the Company and 1917) .. . .$1,181,106.56 
later vice-president of the Common 

wealth of New York, Mercantile of Net Surplus (Dec. 
America and more recently of the Penn- 31, 1917).......6.. 
sylvania Fire. 

Walter S. Alley started his business 
career in a local life office in Virginia, 
later becoming a member of the firm 
of McIlwaine & Alley, local agents, Pe 

(Continued on page 18) 





Assets (Dec. 31 


532,863.50 





THE LEADING FIRE COMPANY 
OF THE WORLD 


C. M. KERR, President 
A. 8S. McCONKEY, Sec. and Treas. 




















San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


U. S. Cash Assets, Dec. 31, 1916 
Surplus, .. . - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 

1904 - 7 - - - 




















Over $152,000,000.00 


Losses Paid in the United States 


Liverpool 
amo Fondon 
amo Globe 


HENRY W. EATON, Manager 

HUGH R. LOUDON, Deputy Manager 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 








$15,827,439.35 

5,460,745.59 

3,239,491.00 7 

—— NEW YORK OFFICE 
1,051,543.00 CIMITED 80 William Street 
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Losses Mounting 





ONE COMPANY DROPS THIS LINE 





Opinion Much Divided as to Necessity 
for United Action on Reforms 
in These Floaters 





Within the ranks of the companies 
writing transportation floater insurance 
is a reform party and a stand-pat party. 
The reform party is in the majority, 
while the stand-patters are a small but 
influential minority embracing some of 
the truest blue blood in the business. 

For a considerable time there have 
been developing in the business life of 
the country a number of conditions 
which have made it increasingly diffi- 
cult to transact this line at a profit. 
The market for this cover has, in a 
sense run away and failure on the part 
of many offices to keep up with it has 
resulted in a condition of demoraliza- 
tion. The profits in the business are be- 
ing attacked from so many quarters 
simultaneously that there is a ery for 
unanimity of action—a unified com- 
mand, as it were. 

The minority party rests on the as- 
sumption that the present difficulties in 
the business are mainly owing to the 
failure of the majority to adhere to 
sound principles of underwriting de- 
veloped through long years of experi- 
ence. The minority has full confidence 
in the ability to handle the situation 
without the aid of co-operative mea- 
sures, associations, conferences, or what 
not. 

The majority is blamed for bringing 
about through inexperience and laxity 
the very conditions which it now com- 
plains of. Therefore the minority holds 
aloof in what it no doubt regards as a 
belated effort to rebuild the fences. 


Efforts to Co-operate 


Some time ago it was suggested that 
the companies writing this line support 
an endeavor to place it on a more sat- 
isfactory underwriting basis. Those be- 
hind the movement claimed that the 
greater part of this business is being 
written at an entirely inadequate pre- 
mium in comparison with what well 
informed underwritefs are charging for 
insurance where each shipment is re- 
ported. In other words, the rates for 
various voyages covered by a transpor- 
tation floater, when figured on the basis 
of the total Hability insured during a 
year, would figure out in most cases. 
very much lower than the rates at which 
a well informed underwriter would ac- 
cept the insurance were he asked to 
write the business on a trip basis. 

Not only, says these advocates, does 
the practice seem to prevail of accept- 
ing business of this character at an in- 
adequate premium in comparison with 
rates charged per trip, but the majority 
of policies seem to be written based on 
very sketchy estimates by the assured 
of the aggregate value of the property 
insured during the currency of the 
policy. In many cases there is no read- 
justment clause in the policy and poll- 
cies are renewed without inquiry as to 
whether the value of the total amount 
shipped has not increased or conditions 
of routing ete, have not undergone 
changes. 

Inferior Vessels Used 

Whereas, continues the argument, the 
situation was substantially as stated 
above prior to the Government requisi- 
tioning steamers of the regular coast- 
wise lines, it is becoming more aggra- 

vated by the withdrawal of many of 
the best coastwise liners and the sub- 
stitution of inferior vessels, both Am- 
erican and foreign, the latter being al- 


States ports by the recent Act of Con- 
gress. It has even been suggested that 
sailing vessels be largely used to re- 
place steamers in this trade and many 
policies as now written would cover 
such shipments. In addition to the in- 
creased hazard in connection with coast 
wise shipments, conditions surrounding 
railroad shipments are equally unsatis- 
factory; the average trip being much 
longer in point of time, and conditions 
at terminals and at ports being much 
more hazardous on account of conges- 
tion and incendiarism. 

A letter setting forth the foregoing 
arguments was sent to the companies 
interested, with an invitation to meet 
and take steps to improve conditions. 
The idea is claimed to have met with 
favor by all but one company, so there 
the matter rests. 


New York Truck Hazard 
, Meanwhile conditions have continued 
to become increasingly bad, so much so 
that within the last week one large 
company has given up the line entirely 
for the time being. The theft hazard 
is the fly in the ointment. It is worse 
in New York where the truck hazard is 
particularly bad on warehouse to ware- 
house covers. Truckmen are refusing to 
be liable for losses in excess of $50 be- 
cause they know they cannot trust all 
their drivers. The truckmen are get- 
ting away with this limitation of their 
liability, although it is clear that they 
snould be held to the full performance 

of delivering goods as received. 
©pportunities to steal are increased 
hy the delays on shipments and the con- 
gestion. Express matters fare worse 
than freight. There are many unreal 
claims which grow out of non-deliveries. 
Federal control of railroads raises the 
doubt whether the Government will be 
tuclined to make good losses with the 
game liberality as did the carriers when 

they were on a competitive basis. 

The policy covers the perils of navi- 
gation; fire, collision and derailment, 
marine perils while on transfer steam- 
ers in connection with railroads, and 
theft of the entire package. There is a 
strong demand for a pilferage cover. 
This is not provided in the usual form 
but it is readily obtainable especially 
on piece goods, at from 25 to 100 per 
cent. rate advance. Some offices which 
favor co-operation among underwriters 
complain bitterly of the abuse of this 
cover. 

“Sweat Shop” Floater 

These same underwriters complain of 
the use of a building risk clause tacked 
on what purports to be a transporta 
tion policy. This building risk cover 
takes the form of a manufacturer’s float- 
er, or “sweat shop” floater and reads: 
“Against loss caused by fire, collision 
and derailment, except as hereinafter 
specified, from the time the property in- 
sured passes into the custody of any 
railroad, express, licensed public truck- 
man, transfer and or other transporta- 
tion company, while on land, and 
against perils of the seas, lakes, rivers, 
and or inland waters only while on fer- 
ries and or in cars on transfers in con- 
nection therewith. 

“This policy is extended to cover the 
risk of fire in buildings other than 
premises of assured, in accordance with 
the terms and conditions of the New 
York Standard Form fire policy.” 

There is no standard form. Some 
offices complain of a wide abuse of the 
cover while others declare that this 
is not a serious defect in the system, 
but rather is the failure to give the 
insurance carrier proper information 
as to just what the hazard is in each 
case. A policy is asked for in a spe- 
cified amount but the underwriter rare- 
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ly knows just what he is covering in 
any one year. Much necessary informa- 
tion is not disclosed to the underwriter. 

There is no readjustment clause. A 
‘tatement of total shipment and in- 
creases in values should be readily 
available. 

Results of Bad Packing 

It is held to be just as necessary to 
have a readjustment clause for this 
transportation business as in the com- 
pensation line, where it is regarded as 
indispensable. Yet some offices who 
write transportation extensively won’t 
use the readjustment clause. Altogether 


(Continued on page 15) 
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G. A. HAMILTON MAKES CHANGE 





Formerly With Hall & Henshaw—Now 
Counterman for Lewis & 
Gendar, ‘Inc. 

George A. Hamilton, for the past 
year counterman for Hall & Henshaw, 
and previously for three years in the 
local department of the Royal Insur- 
ance Co., started last week with Lewis 
& Gendar, Inc., as counterman in their 
New York office. Mr. Hamilton suc- 
ceeds Joseph Dann, now in the National 
Army. 


Transportation Insurance 
(Continued from page 14) 


too much reliance is placed upon the 
broker, and some brokers are refused 
quotations absolutely, because of their 
practice of underestimating risks. 

The problem of proper containers is 
a difficult one. American packing was 
always bad and is particularly so now 
when lumber is high and help inferior. 
The moral hazard is worse than ever 
before. Shippers, railroads and truck- 
ers are taking on any men they can get 
and the crooks among them are reap- 
ing a harvest. Inexperienced help re- 
sults in large numbers of reported short- 
ages. Goods are reported lost which 
doubtless were never shipped. As to 
parcel post, underwriters are at a loss 
to understand where all the stuff goes 
that is reported lost, but any detective 
agency knows that a criminal class is 
“cleaning up” on that. While as to dam- 
age, mail handlers generally delight in 
slamming parcel post about, for they 
detest it, back their trucks up against 
or over it, regardless of consequences. 
Parcel post insurance calls for com- 
complete indemnity. 

Territorial Divisions 


The offices which cry out most loudly 
for relief claim that through co-opera- 
tion a uniform policy could be adopted. 
the theft hazard greatly reduced and 
the rates put on a profitable basis. 
They claim that it would be very easy 
to construct a comprehensive schedule 
of rates, using rail and coastwise divi- 
sions, bearing in mind that most poli- 
cies do not cover on canals, the Great 
Lakes or the Pacific Coast. The sug- 
gested territorial divisions are: 

Rail shipments east of the Mississippi; 
rail shipments west of the Mississippi; 
coastwise shipments between New York 
and Boston; shipments not north of 
Boston nor south of Hatteras; South 
Atlantic; Gulf; Great Lakes. 


On the other hand it is claimed with 
equal force that this is a business which 
cannot be reduced to any hard and 
fast formula of rating. The character of 
the shipper, the nature of the shipments 
and the transit routes must all be con- 
sidered in making a rate. 

Quite true, rating has been largely a 
matter of judgment. If the previous 
year’s experience was favorable the risk 
was renewed at the old rate. But con- 
ditions have been changing with such 
lightning rapidity of late that this tran- 
quil method of arriving at the rate has 
been severely jolted. 

Thus one finds a risk which had been 
written for $1,500 a year, was increased 
tc $4,000 and at first opportunity the 
insurer got off it. The risk went to an- 
other company where the rate mounted 
to $7,000 and the second company found 
that it was holding a hot one and drop- 
ped it. Silk valued at $25,000 was found 
under the floor of a warehouse; thieves 
with a motor truck back their machine 
up to a freight train which was stopped 
at a convenient place and cases of silk 
removed from a car; a $12,000 “profits 
only” loss is reported on lead, and so it 
g0es ad infinitum. 





Block, Earl & Manuel Move 
Block, Earl & Manuel moved this 


week from the Morris Building to 27 
William Street. 


Company Officials 
Oppose Towner Bill 


HEARING BEFORE GOVERNOR 


Letters From Presidents of Companies 
Presented—Attorney General on 
Bill’s Constitutionality 
Albany, May 8.—At the hearing to- 
day before Gov. Whitman on the Town- 
e: Bill (transferring assets of enemy 
companies to New York State com- 
panies), letters were presented from 
Henry Evans, D. P. Kingsley, R. M. 
Bissell, E. G. Snow, E. C. Jameson, 
Major A. White, O. KE. Lane, R. M. 
Coyle, E. W. West and other prominent 
men in insurance, all taking a positive 
Sland against the measure. Hartwell 
Cabell, lawyer, representing Custodian 
Palmer, argued in favor of the bill. 
Superintendent Phillips said he believed 
in its practicability. He presented an 
opinion from the Attorney General to 
the effect that the bill is constitutional. 
Most of the talks made at the hearing 
were against the bill. J. H. Cohen, rep- 
resenting the Chamber of Commerce, 
made the principal talk in opposition. 
Fred B. Campbell discussed the rights 
of policyholders in other States who 
depend upon the laws of New York 
State for protection in the matter of 
deposits. He said the bill is a breach 
of trust so far as these policyholders 
are concerned. It is a fraud on policy- 
holders of proposed new companies, he 

said. : 


CITY CLUB’S LOAN RECORD 

The Liberty Loan committee of the 
City Insurance Club secured subscrip 
tions to the amount of $11,600 with 105 
applications. The committee was ap 
pointed as a result of the talk given 
at the last meeting of the club by Ser- 
geant Austin Crehore, of the Lafayette 
Esquadrille, formerly with the Mer- 
chant Fire. J. J. Canning of the Brook- 
lyn office of the Continental, was chair- 
man of the committee and the other 
members were Charles Miller, of John 
son & Higgins; Herman Triess, of the 
Kenzel Agency; Charles Marchner, of 
Wilcox, Peck, Brown & Crosby; and 
Frank Gibson, of Fred S. James & Co. 





SUFFOLK BOARD MEETS 
The Suffolk County Board of Under- 
writers met last Monday and elected 
A. C. Edwards, of Sayville, president; 
Jonathan Baker, of East Montauk, vice- 
president; Henry H. Preston, of River- 
head, secretary-treasurer. Plans were 
discussed for holding a dinner during 
the summer, similar to that held last 
year. 
RE-INSURANCE BUREAU 
At the meeting of the Re-Insurance 
Bureau last week questions of cessions 
and lines were decided upon. 
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MARINE DEPARTMENT 














“Observer” Comments on Hendon 


Chubb’s Cincinnati Speech 


In his speech on marine insurance 
delivered in Cincinnati on April 19, 
Hendon Chubb, of the War Risk Bureau, 
touched on some subjects discussed in 
, previous issues of The Eastern Under- 
writer, viz: that Government supervi- 
sion of marine insurance is a necessity 
as well as being beneficial; that Amer- 
ican companies are at a disadvantage 
with English marine insurance compa- 
nies on account of the taxes which 
American companies pay in excess of 
those which English companies pay, and 
the scarcity of trained, competent un- 
derwriters. But I do not agree with 
the conclusion which Mr. Chubb reaches 
in reference to new capital entering 
this branch of the business. 

Mr. Chubb’s Conclusions 

To sum up, Mr. Chubb states that 
history tells us that during war times 
additional marine facilities have been 
attracted to this class of business on ac 
count of the large premiums involved 
and the possible large profits to be 
made. After the war period the pre- 
mium income is materially reduced by 
ruinous competition for the compara- 
tively small regular marine premiums. 
The result is that the regular marine 
business is written below cost and the 
neweomers lose money, while only the 
strongest and best-managed companies 
survive, and the companies which have 
the unfortunate experience retire with 
the result that the former marine fa- 
cilities are materially reduced. There- 
fore, in his opinion, during war times, 
it is inadvisable for new capital to en- 
ter this branch of the insurance busi- 
ness as history will repeat itself. 
Thinks There is Room for New Capital 

In my opinion, inasmuch as marine 
insurance history has taught the people 
of the United States where mistakes 
have been made in the past, if proper 
precaution is taken the unfortunate ex- 
perience of the past can be avoided. 
This precaution is a simple one; followed 
carefully, history will naturally reverse 
itself. My suggestion is that under no 
circumstances should a company or 
body representing capital engage in the 
business of marine insurance unless it 
has a known, competent and tried ma- 
rine underwriter of established reputa- 
tion, not one who might be called an 
experiment or one with five or fewer 
years’ experience as an assistant to a 
marine underwriter, but one who has a 


thorough knowledge of the business 
from every angle. 

Naturally, the first thought is that 
there is a scarcity of such men, and 
those who have the necessary require- 
ments are not obtainable. My answer 
to this is that there are enough estab- 
lished offices who were in the business 
of marine insurance before the war who 
have the necessary talent and come up 
to the required standard, which offices 
are only too willing to take on addition- 
al facilities; and furthermore, if these 
new companies cannot find a safe berth 
for direct underwriting, then they can 
form re-insurance facilities and re-in- 
sure with such offices as are known to 
conduct their business on a proper and 
sound basis. In that I have disposed 
of our major premise, I shall proceed 
to the minor premise. 


Cites Case of Insurance Company of 
North America 

History shows us that companies, such 
as quoted by Mr. Chubb, as the Insur 
ance Company of North America, have 
passed successfully through the war pe 
riods discussed by him and today this 
Company is stronger financially and 
larger than ever in its history, which 
proves conclusively that it must have 
had the proper underwriting manage- 
ment. 

In order to offset the skepticism of 
some reader who may say that this Com- 
pany also does a fire business and when 
the marine insurance business did not 
pay, the fire end was able to make up 
the deficit, if any, I shall quote one of 
the largest marine insurance companies 
in the world which is domiciled in the 
City of New York, which Company does 
not underwrite a dollar’s worth of busi- 
ness other than marine or war risk. 
This Company also has passed through 
war periods, and to-day is a tower of 
strength. It is an exceedingly liberal 
Company; has its own strongly marked 
ideas of underwriting; its rates are 
based on what experience has taught 
the business can be underwritten for. 

Regardless of what other underwriters 
charge for similar risks it quotes its 
own rates. It retains lines which few 
marine underwriters do on any one 
risk and if its customers are compelled 
to ship by an undesirable vessel, it 
take care of them by charging a slight 
additional premium; and. furthermore, 
it does not rush into the re-insurance 
market and reduce its liability because 
it thinks the risk is undesirable or the 
trade a bad one. When rates get below 
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what it knows from its own experience 
the business cannot be underwritten 
profitably, it simply refuses to meet com- 
petition, and a client once on its books 
is seldom lost. When its clients are 
offered low rates they invariably come 
and tell the office, and if the Company 
under discussion knows the business 
cannot be done on the competitive basis 
it lets it go and in a short time the 
competing underwriter frequently has 
learned his lesson and the client returns 
with a very valuable experience in loss 
settlements over which he had received 
heretofore. This Company has passed 
through war and competitive periods 
and has been successful because its 
management has been proper. Therefore, 
history has taught us that properly 
managed companies can pass through 
the periods under discussion and come 
out successful. I therefore claim that 
if the suggestion of my major premise 
is lived up to the ruinous competition 
which has heretofore set in after war 
periods would not have been the case if 
companies had had the proper under- 
writing talent, because experienced un- 
derwriters would know what was the 


proper rate for which business could be 
underwritten and they would not write 
or go below such rates, and new facil- 
ities for marine business could safely 
engage in the same under these circum- 
stances and history would reverse itself. 


Hull Business 

Hull business is considered by Mr. 
Chubb as being a very desirable class 
of business on account of the perma- 
nency and the volume of income which 
the underwriters obtain from the same; 
yet, it is a fact that the Government has 
commandeered every American vessel 
over 2,500 tons as well as some of the 
most desirable coastwise fleets under 
the bare form of charter. This means 
that the Government assumes the ma- 
rine as well as the war liability, which 
deprives the American companies of a 
considerable volume of premiums from 
that source. It seems almost incredible 
that our Government officials should ap- 
parently be so shortsighted for the fu- 
ture operations of American marine 
companies by practically depriving them 
of the cornerstone to erect an organiza- 

(Continued on page 19) 
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CASUALTY AND SURETY NEWS 


New York Casualty 
Returns Given 


RESULTS IN STATE LAST YEAR 


General Absence of en Losses 
Shown in Statements Filed 
in Albany 





Premiums and losses of casualty com- 
panies in New York State in 1917 are 
given below. The premiums are gross 
or risks written less return premiums 
and re-insurance. The losses are gross 
lesses paid, less re-insurance: 

Personal Accident 


New York State Companies 


Premiums Losses 
Fidelity & Casualty........ $484,219 $216,884 
Globe Indemnity ........... 49,754 20,242 
Great Eastern Casualty.. 140,152 71,762 
United States Casualty..... 139,542 49,158 
Preferred Accident ......... 249,747 75,110 
Metropolitan Life (h.)...... 116,049 160,756 
New Amsterdam Casualty.. 87,414 32,964 
Metropolitan Casualty ..... 48,432 21,525 
London & Lance. Ind........ 8,625 6,448 
Royal Indemnity ........... 37,206 15,412 
Companies of Other States 
‘Continental Casualty ...... $183,018 $52,368 
Aetna Casualty & Surety.. 4,533 177 
UD EMD bncddeicsccccesess 146,830 189,305 
Commercial Casualty 58,546 25,213 
Federal Casualty ...... Kept 44,179 4),159 
Equitable Accident (h.) 25,338 
Fidelity & Deposit..... 57,922 
Brotherhood Accident (h.). 43,519 
Hartford Acc, & Lia........ 20,771 
Massachusetts Bonding (h.) 181,466 
Maryland Casualty ...... 51,042 
Loyal Protective (h.)....... 74,317 
Masonic Protective . wees 137,395 
Massachusetts Accide nt ‘(h ) 54,450 
North American Acc. ; 165,008 
Pacific Mutual Life......... 110,697 
National Casualty (h.)...... 87,971 
Ridgely Protective (h.)..... 74,764 


Red Men’s Fraternal (h.). 3,923 
Travelers Insurance ‘6 

Travelers Indemnity ....... 
United States F. & G..... 
Standard Accident ......... 196,905 


World Life & Acc. (h.).... 11,044 4,460 
Employers Liability 32,052 6,911 
Norwegian Globe ‘ 39,039 1,647 
Ocean Ace. & Guar.. P 69,075 23,166 
Renee GG, BB Bo sccsccccecs 24,415 7,165 
Frankfort (h.) aysneeeews 28,586 15,691 
General Accident .......... 87,779 51,606 
European Accident tpadane 97 190 39,028 
(h) includes health 
Health 
New York State Companies 

Fidelity & Casualty........ $392,874 $289,843 
Globe Indemnity .....-....- 35,322 20,690 
Great Eastern Casualty.... 91,199 35,020 
United States Casualty.... 83,245 48,485 
Preferred Accident ...... , 75.09 37,484 
New Amsterdam Casualty.. 14,831 11,858 
Metropolitan Casualty ..... 20,417 8,953 
London & Lance. Ind...... ‘ 4.156 2.277 
Royal Indemnity ........-- 14,811 7,991 


Companies of Other States 





Continental Casualty .....- $91,376 $40,267 
Aetna Casualty & Surety.. . ). ) eee 
Blin GAGS nn sncicseccesee .. 155,293 60,922 
Commercial Casualty 42,440 17,205 
Fidelity & Deposit....... 47,958 40,034 
Hartford Acc. & Ind.......- 9,299 3,091 
Maryland Casualty ......-. 45,412 16,098 
Pacific Mutual Life......... 83,242 47,310 
Travelers Insurance ..... . 266412 148,664 
Travelers Indemnity ......- 6,080 1,521 
United States F. & G...... 6.918 2.326 
Standard Accident ....... ’ 59,163 35 929 
Employers tapas 10,917 7.552 
Norwegian Globe ....- : 32,086 3.054 
Ocean Acc. & Guar..... : 27 487 14,151 
London G. & A......-+++ - 13,105 11,643 
General Accident ....-.-.++ 68,152 26 638 
European Accident ..... 44,641 40,843 
Liability 
New York State Companies 
Fidelity & Casualty........ $527,229 $300,452 
Globe Indemnity ........- . 383,532 168,232 
Great Eastern Casualty.. 117,279 20,165 
United States Casualty. 256,308 162,552 
Preferred Accident 401,070 145,129 
New Amsterdam ........--+- 209,265 105,9°9 
London & Lanc. Ind........ 86,117 102,499 
Royal Indemnity ......-. 437 732 213,224 
Companies of Other States 

Continental Casualty, ....-- $36,805 $1,043 
Aetna Casualty & Surety. 214,702 97,712 
NE Seep re .. 955,143 458,114 
Commercial Casualty 888,153 356,062 
American Re-insurance a - eee 
Fidelity & Deposit.........- 310,266 264.713 
Mfrs. Liability ........-- . 288,668 12,354 
Hartford Sous lalaahteet acai 235,278 99,191 
assachusetts Bonding 303.250 148.488 
Maryland Casualty ..... | 490.076 241.041 
N. & P. G....... vies 154,063 80,575 
Saneane, Insurance .......- 1,954,269 1,037,107 
Travelers Indemnity .....-- 38 5,000 
United St; stea F. & G.....-- 1,083,540 446,992 
Standard Accident ...... .. 326,819 54,653 
Employers Liability .....-- 1,121,483 333.862 
orwegian Globe ......... ! re 
Ocean Accident ...-...--.--. 406,063 251,494 














Premiums 

So ae DS See ere 410,127 

a RR eee 7 

Se ee Se 441,420 
General Accident ened 

European Accident 

Workmen’s Compensation 
New York State Companies 


Fidelity & Casualty. $807,635 
Globe Indemnity ........... 526,274 
Great Eastern Casualty.... 9 
United States Casualty.... 316,132 
Preferred Accident ......... 1,612 
New Amsterdam Casualty 304.366 
London & Lane. Ind 12,013 
Royal Indemnity ......... 114,621 


Companies of Other States 
Continental Casualty $13,062 
oe eee »+« 1,730,755 
Commercial Casualty : 66,774 


American Re-insurance 121,229 
Fidelity & “rye 13,404 
Mirs. Liability : 154,036 
Hartford ° benetereane 308,149 
Massachusetts Bonding . 139,240 
Maryland Casualty wees 715,041 
‘ravelers Insurance ....... 5,108,489 
United States F. & G...... 1,323,872 
Standard Accident ...... 169,442 


Employers Liability ....... 1,829,656 
Norwegian Globe ........... 129,447 
Ocean Acc. & Guar......... 697 494 
London G. & A.. exseene ee 
go ePererrere senme 83,883 
PEE | ccvevsevecess ssauaen 139,917 
General Accident .......... 210,022 
European Accident .. 2,824 


Losses 
190,125 
93,729 
220,315 
401,714 
7,129 


$389,312 
245,559 
198 
116,386 


37,609 
161,432 


Auto and Teams Property Damage 


New York State Companies 


Fidelity & Casualty........ $70,576 
Globe Indemnity ........... 93,867 
Great Eastern Casualty.... 20,013 
United States Casualty... 34,196 
Preferred Accident ; . 166,275 
New Amsterdam Casualty.. 37,260 
London & Lane. Ind . 17,853 
Royal Indemnity 566 85,701 

Companies of Other States 
Continental Casualty ...... $8,716 
Aetna Casualty & Surety 312,267 
Commercial Casualty ...... 165,957 
Fidelity & Deposit re 55,103 
Hartford Acc. & Ind........ 55,476 
Massachusetts Bonding 4,062 
Maryland Casualty ...... ‘ 83,312 
REA AS eee 32,915 
Travelers Indemnity ‘ 346,316 
United States F. & G...... 122,650 
Standard Accident ......... 413,943 
Fmployers Liability ..... 159.395 
Ocean Accident .......... 73,728 
London G. & A.......... 55,312 
Frankfort 10,866 
Zurich eeTeee rey sexe 62.866 
General Accident —_ 79,332 


Plate Glass 
New York State Companies 
Fidelity & Casualty... . $97,885 
Globe Indemnity F 
New York Plate Glass.. 
United States Casualty 
Lleyds Plate G . 
ew Amsterdam Casualty 
Metropolitan Casualty 
London & Lane. Ind 
Royal Indemnity 
Companies of Other States 





Aetna Casualty Surety $45,640 
or ac rey ial Casualty ° 36,494 
‘idelity & Deposit , 64,789 
Fan A ‘ aoree 52,862 
M: assachuse: tts Bonding 48.470 
Maryland Casualty 53,437 
Dae GE Gers 44,693 
Travelers Indemnity 61,925 
I'nited States F. & G 30.206 
Employers Liability . 25,998 
Ocean Acc. & Guar....... 20,046 
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Plate Glass Men 
Are Apprehensive 


RATES STILL BEHIND LOSSES 
Question Whether Policyholder Will 
Realize Abnormal Conditions 


Necessitating Advances 
The perplexities of the plate glass 
underwriter in these days 
prices, 


of soaring 
with the gloomy outlook for the 
future of still higher 
calculated to 


glass prices, are 
cause much cogitation 
while seated at the official desk. But 
these anxieties and perplexities also 
follow him to his home where long into 
the night they slumber. 
The situation is indeed very serious. 

The governmental action putting the 
production of glass on a fifty per cent. 
basis as compared with 1917 presages 
continuous advances in the price of 
glass and abnormal advances. The con- 
dition would have been bad enough from 
an underwriting standpoint had no limi 
tation whatever been put upon the out 
put of plate glass, but with this limi 
tation the plate glass companies have 
to look a very serious situation in the 
face and it is going to require the ut- 
most ability of the wisest heads in the 
business to negotiate the year 1918 
vithout a return of very large net losses 
to the companies. The limitation of 
production to fifty per cent. will not 
take care of wastage. New construc- 
tion will have to be almest completely 
abandoned and even at that prices can- 
not be held down to merely normal ad- 
vances 

What Will Policyholder Say 

Of course under these circumstances 
increases in rates are inevitable and 
they have been made, but unfortun- 
ately it seems to be impossible to in- 
crease the rates sufficiently to keep 
pace with the advancing cost of glays. 
O! course it is an easy matter to say 
“double the rates,” and that being in- 
sufficient, “double them again.” That 
would be a perfectly legitimate and 
proper thing to do in view of all the 
circumstances, but then the policyhold- 
er comes in. How much increase otf 
rate is he going to stand? Is he going 


disturb his 


Something New 
at one-third the former 





General Accident 


Fire and Life 


Assurance Corporation, Ltd. 
General Building 
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to realize that the conditions are ab- 
normal and stand the “gaff” for the 
abnormal premium? A very large yol- 
ume of premium income has been 
amassed by the various companies writ- 
ing plate glass insurance as a whole. 
How far can they go in the matter of 
increasing the rate without seriously 
imperiling the premium income of the 

various companies from their glass de 
partment? So far as the companies 
have gone, they have only tardily fol- 
lowed the upward price of glass with 
their rates and they have not thus far 
becn able to keep pace with that ad- 
vance, 

Large Sizes Cause Trouble 

Another serious problem is the con- 
dition whith will unquestionably arise 
before the year is out regarding the 
replacment of the very large plates. 
These plates demand insurance. There 
is a very serious question, however, as 
to the companies’ ability to find the 
material to replace the extra large 
lights insured under their policies 
This is a matter which must be dealt 
with and dealt with very shortly. 

This has been a year of abnormally 
heavy losses, numerically speaking. 
There have been a great number of 
very high wind-storms and the experi 
ence of most all underwriters is that 
the percentage of breakages to policies 
has been higher this year than in any 
previous year. Pretty tough, consider 
ing everything. So, all things consi4- 
ered, the outlook from a plate glass 
insurance standpoint is gloomy indeed 
and just how the casualty insurance 
companies are going to take any profit 
out of the glass insurance end of their 
business is a problem which is as yet 
unanswered. 


Commissions Are Cut 


Acquisition cost loading for liability 
and compensation insurance on govern 


ment war work and stevedoring has 
been reduced from 17% to 7% per 
cent. for general agents and branch 
managers. Brokers and local agents 


are limited to 2% per cent. for field 
services. The new rates are effective 
May 10. This action was taken at a 
conference, Wednesday, in New York, 
between representatives of the govern 
ment and the National Workmen’s Com- 
pensation Bureau. 
+o . . 
Many Injuries Accounted For 

Thirty per cent. of all industrial ac- 
cidents are believed to result from 
handling materials and supplies. The 
National Safety Council is conducting 
a campaign to reduce this hazard. 

. * - 

U. Ss. F. & G. Gets Big Contract 

The U. S. F. & G. has written a $20,- 
000,000 policy covering the contract of 
the W. F. Kearns Co. to build a new 
Boston shipping terminal at South Bos- 
ton for the Government. The contract 
covers surety, compensation and liabil- 
ity and was handled by O'Neill & Park 
er, New England managers of the 
Company. 
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Dry Goods Store Buys Group Health 
Policy 

The Burdick & Murray Co., dry goods 
merchants, of Madison, Wis., have pur- 
chased a group policy which provides 
fo! a weekly income for each employe 
disabled on account of illness. The 
Wisconsin compensation act provides 
for the payment of indemnities cover- 
ing accidents to employes, and officers 
of the Burdick & Murray Co. felt that 
additional protection for their em- 
ployes would be a highly desirable fea- 
ture. Each employe will be given a 
policy providing for an indemnity in 
event of death following such sickness. 

The Burdick & Murray Co. policy 
was issued by the Continental Casualty 
Company which also insures the em- 
ployes of the Union Pacific Railway 
Company. 

7 * + 


Companies Vary in Practice 
Since the American Automobile, of 
St. Louis, has signified its intention to 
write $25 and $50 deductible collision 
policies, there has been no uniformity 
of practice among other , non-confer- 
ence companies. The Chicago Bonding 
is issuing such policies in Chicago, as 
is also the Interstate Casualty in all 
its territory. The Georgia Casualty, 
American Indemnity and Southern 

Surety are not issuing this form. 

* Me o 


Commercial Opens Offices 

Last Monday the Commercial Casu- 
alty opened its new offices at 128 Wil- 
liam Street, where the Company has 
completely remodeled a_ four-story 
building for its needs. A surprisingly 
good job has been made of it. The 
new offices are light, roomy and con- 
venient, with a long counter down 
stairs in the underwriting department. 
Numerous friends sent floral tributes 
to the management. The Commercial 
has always regarded the claim depart- 
ment as one of the most important in 
the business and the second floor of 
the New York building is devoted to 
that branch. ‘The Company’s attractive 
trade mark denoting the industry and 
progress has been handsomely executed 
in the tiling of the floor. There are 
still two floors in the building into 
which the Company may expand or re- 
arrange its departments as occasion 
may require. 


N. B. & M. Promotions 
(Continued from page 13) 


tersburg, Va. After being a local agent 
for seven years he became special agent 
of the Lancashire for Virginia and 
North Carolina, under Manager Milton 
Dargan. He joined the special agency 
forces of the Caledonian traveling 
throughout the South with headquarters 
in Atlanta. In 1897 he was appointed 
assistant manager of the Manchester 
Assurance, and in 1904 became assist- 
ant manager of the Atlas. In 1905 
he was made general agent of the 
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Collision Rates Postponed 


Application of the new automobile 
collision rates on the Pacific Coast has 
been postponed until July 1. There 
has been insistent delay in applying 
the new rates there, particularly by the 


fire companies, and it was therefore 
decided to make a definite postpone- 
ment, 


Meeting Date Set 
May 23 the quarterly meeting of the 
Natienal Automobile Underwriters’ Con- 
ference will be held in New York. 
+ * * 


One Hundred Per Cent. Sold 

The Great Eastern Casualty produced 
a 100 per cent. efficiency record on the 
Third Liberty Loan. Every one of its 
employes and officers subscribed. The 
Company is displaying a ten-star flag, 
one star for each ten points in effi- 
ciency. 

* * +. 


“Over the Top” 

The Liberty Loan team of BE. E. Clapp 
& Co., and the Fidelity & Casualty went 
over the top of a million with 14,845 
applications for $1,454,150, which in- 
cludes the Company’s subscription of 
$300,000. There were about 160 men 
who participated in the campaign. 

+ * *” 


Experience Rating Progresses 

Interest in compensation experience 
rating continues to manifest itself. 
The Massachusetts actuarial committee 
will meet next Monday to discuss this 
subject. The governing committee of 
the New York Inspection & Rating 
Board has approved experience rating 
but is now waiting for the proper fac 
tors to be determined by the actuarial 
section of the National Reference Com- 
mittee. When these factors have been 
supplied the subject will be referred to 
the New York Insurance Department. 
The actuarial section is holding a three 
days’ meeting this week. The Penn 


sylvania actuarial committee met last 
Monday. 
Southern Department of the North 


British & Mercantile, and later general 
agent of the New England and Southern 
departments. In the latter part of 1917 
he relinquished jurisdiction of New 
England and again became _ general 
agent of the Southern Department. 
Kdward T. Cairns is a native of Hart- 
ford, where he entered the fire insur- 
ance business in 1892 as a draftsman 
for the Factory Insurance Association. 
He served eight years with that asso- 
ciation in various capacities from office 
boy to inspector and in December, 1900, 
resigned to enter the employ of the 
North British & Mercantile as inspec- 
tor in their new improved risks depart- 
ment. He remained in the service of 
the North British as inspector, and was 
successively in charge of the improved 
risk departments at Chicago and New 
York and of the Central Department at 
New York until February 1, 1916, when 
after fifteen years’ service he resigned 
to become vice-president of the Penn- 
sylvania Fire at Philadelphia. The 
change of ownership of the Pennsyl- 
vania last year brought Mr. Cairns back 
to New York among his old friends in 
the North British office where for the 
past six months he has been in charge 
of the New England business of North 


Casualty Men 
Drawn Together 


AID TO COMPENSATION WORK 
Broad Field of Activity Covered by 
National Body—Attitude 

of Agents 

It is well that the term “national* 
was—not so long ago—incorporated in 
the title of the National Workmen’s 
Compensation Service Bureau. Its ac- 
tivities are nation-wide. The organiza- 
tion deserves to be known as a national 
institution; not as one having at heart 
the interests of any particular section 
wf the country, while at the same time 
regulating the entire field. 

The Bureau may in truth be said to 
have “arrived,” and come into its own 
because of the realization by casualty 
men throughout the field of what it is 
now accomplishing for the 
of compensation and liability insurance, 


business 


including the property damage and 
collision feature of automobile insur- 
ance. 
Branch Office System 
One of the vitally important steps 


taken by the Bureau was the organiza- 
tion of branch bureaus. This was in 
effect, the establishment of autonomy, 
a sort of local option. The National 


British & Mercantile and its allied com 
panies. 

C. L. Case belongs to a famous fam. 
ily of fire underwriters, three genera- 
tions having been fire insurance men. 
After his graduation from Harvard in 
1898 he became a surveyor for a local 
agency here, and his first special agency 
position was with the United Fire of 
Baltimore. At various times with this 
Company his territory was New York 
State, New Jersey and Pennsylvania. 
For five years he was special agent of 
the New York Underwriters’ Agency 
for New York State, and he left that 
position to become special agent of the 
North British & Mercantile for New 
Jersey. When the North British bought 
control of the Commonwealth, Mr. Case 
became its Eastern special agent. Next 
he became assistant general agent of the 
North British group for the Middle De- 
partment, and then general agent in 
charge of the Western Department. He 
is a son of Charles Lyman Case, United 
States manager of the London Assur- 
ance. 

Robert P. Barbour, after some expe- 
rience in the mercantile business, dur- 
ing which time he traveled extensively, 
entered the office of the Greenwich In- 
surance Company. . He joined the forces 
of the North British & Mercantile in 
1903 as a special agent, and later be- 
came a general agent. of the Company. 
In 1901 Mr. Barbour organized the In- 
surance Society of New York which 
now has about 1,100 members and he 
has been both secretary and president 
of that organization. Mr. Barbour is 
the author of a book entitled “The 
Agents’ Key to Fire Insurance,” which 
is the best text book of the kind which 
has yet been published. 


body lays down the principles, the ap- 


plication of which is taken care of by 
its branches. This has proved of the 
sreatest value in welding the organi- 
zition and removing any belief which 
may have existed that the organization 
icaned to bureaucracy. 

Springing up over night as did the 
compensation business, it was to be 
expected that considerable confusion 
should follow in The 
general belief men 
now is that the 
satisfactory compensation 
would nigh impos. 
sible. 

Getting Short Range View 

With 

through 


its application. 
among insurance 
without the Bureau 
writing of 
well 


have become 


the 
their 


branch bureaus, able 
local committees to ad- 
just satisfactorily so many of the knotty 
questions that arise, the local men are 
coming to regard the Bureau as some. 
thing of, by and 
instrument of 


for them, not as an 
regulation and suppres- 
sion, often out of tune with local con- 
ditions which appear simple enough to 
the local man, but difficult of interpre 
tation at long range. 

Nobody who has seen the local com- 
ruttees and the local Bureau managers 
sitting in harmonious consultation of 
local problems can fail to realize the 
momentous strides that have been made 
n the work of regulating this highly 
complex branch of underwriting. 


Brings Men Together 


It has brought the local men together 
in a spirit of co-operation and friend- 
liness, whereas these same men, not 
so long ago, held aloof from one an- 
other and doubted one another’s mo- 
tives. 

In the Northwest 


Even in Minnesota and jn some Mid- 
die West cities, where but a short time 
ago compensation conditions were in 
particularly bad condition, there is now 
a feeling of harmony among insurance 
wen. They feel that without the Bu- 
reau there would be no compensation 
insurance by stock companies and 
Without that there would be no com- 
missions. 

When a broker demands an excess 
commission from A on the ground that 
4 is paying it, there is now a suffi- 
ciently fraternal spirit between A and 
B for them to consult each other on 
this subject, whereas before they stood 
apart and secretly damned each other's 
methods. Perhaps the broker had them 
both buffaloed. Perhaps either A or 
I} was at fault, but the big idea is 
that there is more disposition to set- 
tle these questions on their merits and 
improved conditions have made it pos- 
sible to do so in a friendly and co- 
operative spirit. 

Supervisory Body 

While still exercising general supervt- 
sion over the whole realm of compensa 
tion and liability insurance the Bureau 
is becoming more and more a super- 
visory body and less of a governing 
body. This is true also of rating mat- 
ters. Through the National Reference 
Committee and its subactuarial com- 
mittee these problems are taken up in 
the broad spirit in which they should 
be—State rating boards and insurance 
departments co-operating. 
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CASUALTY AND SURETY POINTERS 





It is our experience at 
the home office that 
all over the country 
the most apparent 
leads for the securing 
of fidelity business are overlooked or 
ignored. The big target risks are 
scught by all the companies, but the 
smaller lines are neglected, and there 
is a tremendous volume of this small 
business for the company that will 
systematically make a drive for it. It 
also pays the agent handsomely for the 
small amount of trouble he takes to 
secure it because if he once gets on 
his books the business of a small em- 
ployer who bonds perhaps not more 
than two or three employes, he has a 
source of premium income yielding him 
a definite annual commission which will 
in all probability remain with fim for 
many years, as the competition for 
such business is anything but keen. 
Systematic effort to secure the fidelity 
bonds of these small employers yields 
liberal returns to the agent whose fore- 


Where Best 
Fidelity 
Prospects Are 


sight impels him to seek such business 
while his competitors are after bigger 
game only. Nearly every employer no 
matter how small his business, has a 
bookkeeper and cashier. Many small 
concerns having several employes who 
handle funds, are overlooked by the 
average agent in his search for busi- 
ness, when all that is needed is the 
mere suggestion that the employer 
should protect himself against loss. 
This is especially true to-day, when all 
employers are constantly changing em- 
pioyes. In not one out of ten of these 
very small concerns is the clerk or 
cashier bonded, and the business is 
yours for the asking. Our experience 
has been that these employes are ex- 
cellent risks; usually men or womén 
of high grade. I trust that those who 
read this will make an effort for the 
small fidelity business in their respec- 
tive territories as I am sure the result 
will repay their efforts. The large busi- 
ness, they need no urging to go after.— 
“The —_— Journal.” 














Observer Discusses Hendon Chubb’s Speech 


(Continued from page 16) 


tion to successfully meet the competi- 
tion bound to be encountered after the 
war. Furthermore, it has been author- 
itatively stated that the Government has 
set aside one of the largest funds ever 
heard of for marine insurance purposes, 
and it is the intention of the Govern- 
ment not alone to insure hulls but car- 
goes as well. If this report is authentic 
and the Government goes to this ex- 
treme, then the volume of premium 
which is left for marine underwriters 
will be so nominal that it will not be 
attractive for any new capital or for the 
companies now doing the business to 
continue the same. In addition to this, 
as we have already written, the Emer- 
gency Fleet Corporation has already de- 
prived American marine underwriters 
of a large premium income by carrying 
its own marine and builder’s risk insur- 
ance, contrary to the express wishes or 
ideas of the Congress and Senate which 
incorporated this body; and it has also 
been stated that there is nothing con- 
tained in the act organizing this cor- 
poration which gives them apparent au- 
thority to do so. Secretary Daniels is 
the only head of a governmental depart- 
ment thus far who has shown that he 
had full grasp of the situation and the 
necessity for encouraging American ma- 
rine insurance. Our understanding is 
that he was approached by the managers 
of the Government Insurance Fund and 
was asked to place the insurance of 
vessels building for the Navy Depart- 
ment in the Government Fund, which 
he refused to do on the ground that he 
believed in the policy of fostering and 
upbuilding the American insurance com- 
panies as a necessity for future opera- 
tions, and this is the only branch of 
the Government business which is now 
being insured by American companies. 


After the War—What? 

This war has shown most conclu- 
sively that preparedness is essential in 
all undertakings, and if the enormous 
mercantile marine fleet that the United 
States has built, which is now under 
construction and which will be built 
in the future, is to revert to private 
Owners after the war to be engaged 
in oversea trade, we should prepare for 
the future and provide and upbuild a 
system of marine insurance in purely 
American companies. As we have 
stated in our previous articles, in order 
Successfully to compete for oversea 
trade, there are three important fac- 
tors: (1) The shipowner; (2) the 
banker; (3) the link which binds them 
tegether—marine insurance. Mr. Chubb 


says that the English Government has 
always encouraged marine insurance; 
has not hampered it through exces- 
sive taxes, which has also been the 
pelicy of the German Government, and 
in fact of other foreign governments. 
They realize the necessity of having 
such institutions in order to further 
their maritime strength. If the Gov- 
ernment continues on its reported, pro- 
posed policy, when the period of com- 
petition sets in our American companies 
writing marine insurance business will 
be in such a weakened condition and 
state that they will not be able to give 
proper resistance to our foreign com- 
petitors. Notwithstanding what we 
have done and what we are doing for 
our Allies, after the war the competi- 
tion for the oversea trade, which in- 
cludes marine insurance, will be just 
as keen as ever and it will be the 
survival of the fittest. 


German Syndicate Made Millions Out 
of American Business 


In addition to this we should not lose 
sight of the fact that while American 
capital was peacefully slumbering and 
lying dormant, at the outbreak of the 
war the German Government forced its 
insurance companies to enter into a 
marine and war risk syndicate, and 
their New York connections succeeded 
in making millions of dollars of profit 
out of American business, which money 
is now in the hands of the Custodian 
of Alien Property at Washington, and 
naturally after peace has been declared 
will be returned to the lawful owners 
thereof, who will then be in a position, 
in addition to having their powerful 
organization behind them, to give bat- 
tle to the weakened American com- 
panies with our own money, and, if 
necessary, they will be willing to lose 
most of their profits to again retain 
their hold on the American business. 

Patriotism of American Directors 

The position which Mr. Chubb takes 
that as a war measure he deems it 
advisable for the Government to as- 
sume the business of marine insurance, 
might be all right if it did not have a 
material affect on the future condi- 
tions of American companies. We have 
already stated in previous articles that 
we are quite confident that every board 
of directors of every American insur- 
ance company would pledge themselves 
to invest every penny of income derived 
from this class of business in Govern- 
ment securities. In fact, we challenge 
any one to mention any more loyal or 


W. E. SMALL, President 


PETER EPES, Agency Mgr. 


E. P. AMERINE, Secretary 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, 


GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 











HOME OFFICE, 





Russell R. Cornell, Vice-Pres. 








| The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 






47 CEDAR STREET 


Alonze G. Breeks, Ass’t See. 





























London Guarantee & Accident Co., Ltd. 


OF LONDON, 
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THE SIGN . OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
CHICAGO Resident 
Siti 55 JOHN STREET 
F. W. LAWSON | i New York 
General Manager >, y ae - 
Liability, Accident, cee EY pas f Vil = ary ban —— Co. 
° An ton 
Burglary, Boiler and r Resident Managers 
Credit Insurance Established 1869. New England 


ENGLAND 





LIABILITY DEPARTMENT 


Continental Casualty 
Company 


H. G. B,. ALEXANDER, President 





is now ready to negotiate agency 
connections covering all lines of 
Workmen’s Compensation, Liability, Auto- 
mobile Insurance in the following states: 
New Hampshire, Vermont, lowa, Kansas, 
and portions of Michigan, Indiana, Wis- 
consin and New York. 

Also in the various Provinces of the 
Dominion of Canada 
Premiums written 1917............. $5,500,000 
SES BOGE i cucnccaccnencacsnescens 3,000,000 





Address Agency Department 
910 MICHIGAN AVENUE, CHICAGO 











patriotic body of men than those en- 
gaged in the insurance business, and 
we will go further and state that we 
do not think that any group of capital 
or industry has subscribed more liber- 
ally in proportion to the money which 
these insurance directors or officers 
had invested in the first, second and 
third Liberty Loans, nor is there any 
body of men engaged in any industry 
or business which will more willingly 
go out of its way to assist the govern- 
ment than the gentlemen engaged in 
the business of insurance. 

There are any number of large of- 
fices which on account of the loss of 
hull business and cargo business as 
well as the material cut in war rates, 
on a comparative basis with the busi- 
ness done for the first four months of 
1917, compared to 1918, show a reduc- 
tion of their premium income of about 
50 per cent. 


OBSERVER. 

















American 





Surety 


Company 
of New York 


100 BROADWAY 






Fidelity and 
Surety Bonds 








Burglary Insurance 














The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leoging Liability 
Insurance Company in the World 
LIABILITY, STEAM. BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Mgr. 


33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 














20 


THE EASTERN 


UNDERWRITER 


May 10, 1918 





American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital........ $1,000,000.00 
OUR 1916 STATEMENT SHOWS 
Insurance in force........... (over).... $42,400,000 
oi dines ca ahicebas bene (over).... 5,600,000 
New Insurance paid for................ 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 


THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 

HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 


GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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PURELY MUTUAL THE CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


GEO. E. COPELAND, 


Investigate q 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 




















Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 





Exceptional Facilities for Writing 
Business Throughout the United States 


























73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - NEW YORK CITY 


Income for the year 1917: 


PEN - < wixcwcdvacdooesoeswad $100,279,122.00 
Interest and Bente. .....ccccccce 39,957,422.00 
__5,881,618.00  $146,118,162 


Paid Policy-holders, 1917 (Exclusive of Disability Benefits): 


I EN oi ns aoe bead war anees $30,599,371.00 
Matured Endowments ........... 13,566,409.00 
Surrender Values .........cecece 18,527,170.00 
I a cca av atccm diigo ave baie-6. 22,807,762.00 
RE, a:nkh ou oun ed asada Seow 1,387,241.00 


Loaned Policy-holders during 1917............ $23,722,213 


$86,887,953 


New Paid-for Insurance in 1917 (Exclusive of 
over $16,000,000 increase by Policies revived 
and increased, and Additions by Dividends)..... $315,994,500 


Paid-for Insurance in Force Dec. 31.........eseeeee. $2,673,334,336 
Number of Policies in Force Dec. 31............... 1,301,969 


Admitted Assets, Dec. 31, 1917.............. $934,929,381 


These assets are the property of over 1,000,000 people with 
their dependents (in accordance with their contractual rights). 
The Company is purely mutual; it has no capital stock. 


ED 60045 9F 4 k0 00 46ns cass snes $760,742,335 
Reserved for dividends payable in 

BNE 5554 wepidals sua wiewab kareena cio $26,561,063.64 
Reserved for dividends on deferred 

dividend — maturing — on ain 

NG. OF BUNA 646. se ce tete coreg eene ,041,778. 
Reserved for Contingencies........... 40,584,204.36 $174,187,046 


BE dntra6csepeesescgsereesewsesbvdd $934,929,381 





THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 


For the year 1917 the Company’s mortality rate 
was the lowest in its history 


. 81, 1917, 4.59% 
Average earning power of total Ledger Assets } pet i 1916, 4.54% 


A detailed statement will be sent to any person asking for it. 


January 14, 1918 DARWIN P. KINGSLEY, President 
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